
2023 OUTLOOK FROM FINANCIAL PLANNING 
PRACTITIONER
CHALLENGES & OPPORTUNITIES

Alwi Adam
Principal of #TSIGroup, #SmartSahamAcademy



STRUCTURE OF MAIN POINTS

 2023 Outlook from a Financial Firm (Practitioner) 
perspective

Business Challenges & Opportunities for Financial 
Planning Industry in expectation in a crisis

Consumer Behaviour and their expectations in 
preparation of a recession



2023 OUTLOOK FROM FP PERSPECTIVE

 Malaysia
 From huge uncertainties to prolonged uncertainties – evident from KLCI performance and GDP

 Yet to see concrete action for economic growth

 Global
 Risk from banking crisis in US & Eurozone

 China waiting game after limited gain on recent reopening

 The hype of dedollarisation & power shift

 Sector
 Consumer sector remains to be resilient despite rising cost

 Tech will be long term play – accumulation

 Modest performance – manufacturing, E&E

 Recovery – Utilities, Transportation, Logistic

 Research House KLCI target ranging from 1510-1660 pts



LOCAL MARKET



US MARKET + ALTERNATIVE (HEDGING)



CHALLENGES TO FINANCIAL PLANNING

Demand for financial planning services has been 
resilient, to say the least

 Due to the fact crisis will need more advice

 OPR increase > commitment increase

 Restructure of asset portfolio

 USD based account > local > hedging



UNEXPECTED DEMAND FOR SAFE-HAVEN/LOW RISK ASSET

 Demand for ‘safe-haven’ asset 

 Gold traditionally seen as safe haven asset

 Consumer demands on alternative (REIT, MM, FD, BTC)

 There is a trend for crypto as gold alternative from big asset 
management



https://www.forbes.com/sites/digital-assets/2023/03/21/14-trillion-earthquake-fidelity-and-blackrock-are-quietly-laying-the-groundwork-for-the-next-bitcoin-ethereum-and-crypto-price-bull-run/?sh=87d306067597



NON-CONVENTIONAL ASSET REQUEST

 A growing request for non-conventional asset due to increase 
awareness and generation shift

 Quant

 AI theme investment

 Digital asset & Crypto

 Themed investment - ESG



SUMMARY

 Risk and fear of recession has subsided for now, but always be vigilant

 Consumer tends to be conservative – safe haven in anticipating recession.

 Malaysian consumer felt the rising cost, but not economic downturn or 
recession. Winter is here already. Always be prepared for the worst, but 
keep optimist

 For Financial Planner Practitioner – during hardship there will be 
tremendous amounts for too good to be true schemes – play our part to 
safeguard consumer rights


