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Editor’s Note
Dear Memeber

T

he global economy has been gloomy with high economic
growth rates being a thing of the past for many countries.
Following Donald Trump’s recent triumphant victory in the
US election, the affected markets are worried about the
impact the new president’s protectionism policy will have on
the world economy. Given that Trump is a businessman, the
man understands all too well that only an open economy can
stimulate the growth of trade and the capital market.
However, does that mean that Trump’s win will be Asia’s
loss? How will it affect Malaysia? While we watch to find out
what will happen next, let us be prepared to adapt ourselves
to the challenges ahead.
Islamic finance is an ethical financial system that emphasizes
on fairness and transparency. It has caught the world’s
attention and in this issue’s cover story, we are honoured to
interview Bank Islam Chairman, Datuk Zamani Abdul Ghani
who is the also the Chairman of Invest Account Platform.
He shares the IAP’s progression since its establishment and
how it has enabled SMEs, corporates, new growth industries
as well as entrepreneurs to gain access to financing.
As industry players, we agree with Bank Negara Malaysia
Governor Datuk Muhammad Ibrahim’s recent statements on
the inflection on “S-Curve” for the insurance industry. Based
on our observations, the life industry’s penetration has been

stagnant the past three
years. How then do we
jump over the S-curve?
We
certainly
need
positive feedback loops
and actions plans. In the
context of the financial
services today, these
drivers focus on the three
“T”s - talent, technology
and trust – which can be
harnessed to catapult
the industry onto a path of new and stronger growth. Or
they can precipitate its decline over time. The industry must
secure the former for its future expansion or else it will
continue plateauing.
As the year comes to an end, it’s time for us to evaluate our
accomplishments as we work out our New Year resolutions
on how to progress further in our endeavours.
My ending note, on behalf of the associations, we wish all
members a joyful festive season and happy New Year.
Editor-in-Chief
James Bong Kee Chin
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Q1: It has been reported that shopping
malls are seeing lesser number of
patrons. What are your observation on
this as Malaysians visit the malls less
and are spending more cautiously on
food?
The emptier malls in the major cities in Malaysia coupled
with the shorter queues at your favourite food joints are
certainly not the result of changes in the food taste
of Malaysians. As a nation, we are known to love our
food and apart from sports, food is the other unifying
factor that brings Malaysians together. However, it
has been reported that the number of customers at
shopping malls has taken a dive and Malaysians are
more prudent in their spending, including on food
especially with the removal of subsidy on certain items.
They have become more cautious given the lower
subsidies and fears of more economic turmoils ahead.
Prime Minister YB Dato Seri Najib Razak, who is also
the Minister of Finance, has called on Malaysians to
adjust their spending accordingly in what he described
as a challenging global economy. In Klang Valley alone,
there has been a sharp increase in the number of
shopping malls or what is also termed as lifestyle malls.
Certainly, there is a drop of human traffic but this should
be a temporary occurrence as not just Malaysians are
adjusting their spending but globally many individuals
have tightened their belts further anticipating the worse
from the financial markets.

Q2: Can you comment on the outlook of the
Malaysian economy?
Budget 2017 has provided some respite on the cost
of living. As per normal practice, the stock market had
a moribund affair prior to the tabling of the budget. As
an example, we have witnessed construction stocks
making a good gain post-budget announcement as
the slew of goodies for the sector is anticipated to
add more value to the companies. According to our
Finance Minister, when times are not so rosy, one has
to adjust our spending and this includes food items.
Interestingly, 300 SME companies will also benefit by
being able to participate in the RM2.9 trillion capital
market. The rhetoric of the budget have one underlying
theme. Apart from fiscal prudence, seeing to the welfare
of the B40 especially was given priority. Giving direct
cash aid is not good for the economy. We, at MFPC,
truly believe that teaching people to fish is better than
putting money into their pockets. However, at a time
when domestic demand is relied upon to be the main
growth driver for the economy this may be a necessity.
The RM6.8 billion allocated to the lower income group
will flow back to the economy quite quickly as the
propensity of the lower income group to save is unlikely.
Bank Negara Malaysia’s data confirms that households
with income of less than RM1,000 a month spends on
average 81 sen of every RM1 of additional income. As it
is, Malaysia’s gross domestic product growth for 2017

What Does MFPC President Say?
is expected to hover between 4% and 5%.
I am sure you have come across friends and loved ones who
may have recently lost their jobs. The labour market has begun to
show signs of softening with numerous businesses approaching
the New Year albeit more cautiously in terms of reduced staff
numbers.

Q3: Can you share your views on the financial
situation of young Malaysians as it has been
recently reported that over 20,000 have been
declared bankrupt in the last four years. What is
your advice to them?
A widespread view is that the man on the street is feeling the
pinch. Swelling debt among millennials was further implied by
a recent study that was recently published. The study, among
other things, confirmed once again that our young people are
shackled by debts and no matter what is the scale of their earning
ability, be it under RM1,500 or RM10,000 and more, they are
all in the same predicament. The excessive lifestyle spending
among youths is also due to their overspending on items such
as branded goods and electronic gadgets. Their mentality of
“own now, pay later” indicates that most of them are willing to
enter into indebtedness to satisfy their desires and are trapped
by plastic and credit card debts. Interestingly, food takes up the
biggest portion of expenses across all income ranges. I urge the
young people to take stock of their lives, manage their finances
better and make use the government’s goodwill gestures. They
include the discounts on the PTPTN loan repayment, stamp duty
and loan agreement tax exemptions, as well as the government’s
contribution to their private retirement scheme fund. This is more
so that at a time when they are facing strong headwinds in the
global market, it is the time to go beyond quick fixes. In fact, even

saving for their golden years is becoming increasingly difficult with
the lower investment returns the market is currently witnessing.

Q4: Looking at the current economic environment,
can you explain the legislation changes to the
Act of Bankruptcy 1967?
The Act of Bankruptcy 1967 will be revised by the government
with new amendments to be made. Currently, any Malaysian with
debts of more than RM30,000 can be declared a bankrupt but with
the new Act, the amount has been revised up to RM50,000 and
the person will be discharged from bankruptcy within three years
instead of five currently. The government has engaged several
approaches to address the issue of bankruptcy among citizens.
However, the lack of discipline regarding financial management is
the main reason why many Malaysians are burdened with major
debts and face a high possibility of going bankrupt.

Best wishes & Happy New Year!
While 2017 is expected to be an unpredictable year due to a
challenging global financial outlook, MFPC will remain constantly
devoted to ensuring the progress of financial planning education
in Malaysia. The Trump victory we have learned is significantly
the result of widespread anger among Americans towards the
government. I am sure the markets would undergo a short period
of uncertainty. On the local front, we look forward to the direct
channel purchase of insurance products, a fundamental change
that will affect the financial planning services sector.
I would like to take the opportunity to wish everyone all the best
for the New Year and assure that MFPC will continue to look into
your interest as we plan our activities and events for 2017!
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Exclusive Interview
On 17 February 2016, six Islamic banking institutions
- Affin Islamic, Bank Islam, Bank Muamalat, Maybank
Islamic, Bank Rakyat and Bank Simpanan Nasional
- launched the Investment Account Platform (IAP),
the first ever bank-intermediated financial technology
platform. In an exclusive interview with IAP Integrated
Sdn Bhd (IAP Integrated) Chairman, Datuk Zamani
Abdul Ghani on 14 December 2016, he shares the
IAP’s progression since its startup and how IAP has
enabled SMEs, corporates, new growth industries as
well as entrepreneurs to gain access to financing.

Q1

It has been IAP Integrated’s vision and
mission to be the leading multibank
platform for Shariah compliant capital
mobilisation and to provide a techdriven avenue for fund raising and
investment to support real economic
growth as an internet based multibank
investment portal. Tell us about the IAP’s
progression towards these goals since
its start-up in 2016 and what are the key
milestones achieved so far?

Since the IAP’s official launch on 17 February 2016 by
Bank Negara Malaysia’s former Governor, it has been
an interesting year for us.
While it has been a challenging year for the banking
industry in general, given the lower financing growth
and higher costs of funding, we remain optimistic on
the viability of the IAP business model which:
• Redefines intermediary functions of banks to include
investment intermediation;
• Enhances financing access to undeserved markets
and industries; as well as
• Provides a secure investment avenue with good
returns for investors.
With strong conviction on the added value that IAP
brings to the table, we have been working tirelessly
with our six shareholder banks to ensure that the IAP
achieves its intended objectives.
In terms of milestones, Perak Transit Berhad
became the first company listed on the IAP in May
2016. Sponsored by Bank Muamalat, the company
successfully raised RM10 million for its working capital
within 14 days. For the three-year issue rated at “bbb2”
by RAM, the indicative return to investment at that
time was 6.50% per annum. In early October 2016,
the Ipoh-based bus company made its debut on ACE
Market of Bursa Malaysia.
Later on 14 November 2016, Kobimbing (Koperasi
Kakitangan Kumpulan BIMB Holdings Berhad) became
the first cooperative listed on IAP. With Bank Islam
acting as the sponsor, Kobimbing successfully raised
RM6 million from investors to fund its operation. With

an indicative return of 6.60% pa and rating of “bbb3”
by RAM, the investment was for a period of five years.
On 25 November 2016, ICT Zone Ventures Berhad
became the first SME to be listed on the IAP. Investors
who choose this RM4 million deal sponsored by Affin
Islamic stand to receive an indicative return of 6.08%
per annum. For this two-year issuance, RAM accorded
a rating of “a3”.
These few “firsts” show that the IAP is able to attract
not just SMEs but also a variety of business segments
such as a non-listed company and a cooperative to
raise funds via the IAP. This can only mean a wider
range of risk-return profiles of the IAP’s asset class to
draw more investors.
The IAP also places strong emphasis on the quality of
its customer experience. Internally, as the owner and
operator of the multibank platform, it has begun efforts
to enhance the capabilities of our portal, including the
online payment gateway. Its customers can expect an
upgraded and more convenient user experience from
July 2017.

Q2 How do Islamic finance solutions offered
by the IAP help SMEs in Malaysia?
IAP enhances financing opportunities for SMEs through
expanding sources of funding beyond banks to include
direct investments from individual and institutional
investors. As a result, SMEs are able to benefit from:
• Greater access to financing. Investors directly
assumes underlying risks associated with the
investments, hence the considerations of extending
financing to SMEs are influenced by the risk-return
preferences of investors rather than regulatory and
cost perspectives of banks;
• Alternative financing structures beyond debt
financing such as equity financing. This is more
accommodative for SMEs that generally have viable
projects and growth potential but lack collaterals
and experience; and
• Higher visibility especially for new SMEs. The IAP
provides access to a broad range of individual and
institutional investors, thus placing ventures within
the radar of potential investors, which privilege is
normally available to established companies.

Q3 How do you foresee the online funding
solution platform as an efficient channel
to link up the Syariah compliance
funders with Syariah compliant SMEs?
SMEs that are either involved in Syariah compliant
businesses or are looking for Syariah compliant
financing facilities are able to derive a lot of benefits
from the IAP.
Chief among them is SMEs with viable businesses
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or projects are able to pitch their funding proposals up to
four sponsoring banks via online application through the IAP
website. They no longer have to send their funding proposals
and application to one bank and then to another which may cost
them both time and money.
The ability to pitch a funding proposal online simultaneously
to multiple banks is something that has not been available to
companies seeking funds in Malaysia. Therefore, SMEs that
prefer shariah compliant financing facilities should capitalise on
the availability of such online funding solution platform to do so.
Chances are the SMEs may receive calls from more than one
or two sponsoring banks to meet up and if more than one bank
ends up offering them the facilities, then the SMEs will be in a
better position to negotiate for better financing terms in terms of
pricing, security structure and drawdown terms from the banks.
Currently, there are four sponsoring banks (Affin Islamic, Bank
Islam, Bank Muamalat and Maybank Islamic) that are able to list
ventures on the IAP for fund raising. To ensure consistent listing
of ventures in 2017 and beyond, we have plans to invite more
locally-based Islamic banks to join the IAP as sponsoring banks.
We believe that an increased number of sponsoring banks will
be able to attract more ventures in general and the SMEs in
particular to consider raising funds via the IAP.
More sponsoring banks mean more variety of Islamic contracts
can be offered for structuring financing facilities to suit the SMEs
different and unique requirements in various economic sectors,
be it manufacturing, agriculture, trading or service-related.

Q4 How could investors and businesses join the IAP
respectively? Are there any set of requirements
for the respective parties? What are the
processes each party has to go through?

To join IAP, investors and businesses can register themselves as
IAP users. The process is very simple. What they need to do
is visit our website at https://www.iaplatform.com/ and register
either as an individual or a business user.
The registration process will involve filling in some basic
questions and once the registration is complete, they can view
the information of the listed ventures that they are interested in
investing. Likewise, they can also apply for fund raising should
their company be looking to apply for financing facilities online.

Q5 What are IAP Integrated’s future expansion plans?
The current focus of the IAP and its shareholder banks is in
promoting not only strong but also sustainable vibrancy within
the IAP marketplace. We are working towards:
• Forging strategic collaborations with relevant government
agencies in promoting continuous supply of viable ventures
and expanding the IAP’s coverage to new growth industries;
and

Exclusive Interview
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• Developing dedicated schemes for institutional investors to
invest via the IAP.

usage of fintech to enhance efficiency in delivery and outreach,
as well as to improve the quality of customer experience.

Strategically, we need to venture beyond Malaysian borders. We
have plans to provide financing for ventures or projects regionally
or beyond Asian borders.

Fintech certainly offers a cost-efficient means for financial
institutions in general to tap a wider consumer base and enhance
their visibility in the market despite their smaller scale.

The six shareholder banks via the board members and myself
agree that the IAP needs to make its mark on its home soil first.

It is also instrumental in addressing stronger emphasis on
product customisation and high quality customer experience
which are increasingly apparent among the new generation of
financial services clients.

Q6

Is FinTech playing an important role impacting
financial
institutions
and
its
relevant
communities?

In the Islamic capital markets, crowd funding platforms such as
equity crowd funding and peer-to-peer lending platforms are
making it more accessible for retail investors to fund small-scale
financing or ventures. In the banking sector now, there is increased

Nonetheless, fintech serves as a means and is not the
ultimate solution. Financial institutions need to leverage on
the advantages of fintech in further strengthening its traditional
business propositions as a trusted financial intermediary, which
is the core approach we are adopting in driving the IAP business.

Special Report

TRUMP’S ELECTION
MERITS CAUTION
AS THE POSTFINANCIAL CRISIS
CONSENSUS
COMES TO AN END,
SAYS ABERDEEN
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Donald Trump’s spending plans have the potential to accelerate
US recovery but could rebound later if debt servicing costs
rise sharply, says Aberdeen Asset Management Asia. As the
president-elect assembles his team it is still unclear which Trump
will show up at the White House: the pragmatist or the populist.
So far US equities have responded positively whereas bonds
have sold off, while the dollar has recovered strength. This is in
response to Trump’s programme of infrastructure stimulus and
tax breaks. But head of Asia Pacific multi-asset investments,
Irene Goh, says there are plenty of risks to the gathering reflation
consensus. These are both economic and political.
For example, higher borrowing costs could offset the benefits of
fiscal spending, given an already substantial debt load, resulting
in slower than expected US growth. But if bond markets see the
Federal Reserve falling ‘behind the curve’ that could turn ugly if
wages do not respond to higher prices.
Aberdeen’s base case is for a rate rise next month with two
each in 2017 and 2018. Trump’s proposed tax cuts appear to be
unfunded at present and the possibility of future spending cuts
to pay for the tax measures may begin to loom larger in markets’
minds over time.
Speaking at an outlook presentation, ‘Augmented Reality’, Goh
is reasonably positive on US equities near term given a strong
earnings season and firm enough balance sheets. She is mindful
of political disruption in Europe while monitoring closely and
evaluating the balance of global policy influences on emerging
markets, where recent search for yield has led to nervous
extreme dollar strength that may be unhelpful to both the US

and emerging markets. Meanwhile, further Yen weakness and
reflationary expectations are likely to support Japanese equities.
The ‘tough one’ is where to position with respect to interest
rates. If inflation is about to return then bonds are unattractive,
with investment grade an already crowded trade. Indeed, with
Trump taking office in January, this is not the moment to take
excessive risk. But any sign of market overshoot will provide a
new entry point.
Lastly, Goh is neutral on industrial commodities due to opposing
forces of potential support from infrastructure spending and
the currently less than favourable demand-supply dynamics. If
commodity prices should recover in due course, it would help
provide support to emerging market currencies in general.

Aberdeen – simply asset management.
Aberdeen is one of the top five European pure-play, global asset
managers. Aberdeen’s vision is to become the world’s most
trusted partner in delivering investment simply.
We are defined by our pure focus on asset management, including
equities, fixed income, property and multi-asset portfolios.
All our investment solutions are driven by our commitment to
straightforward, transparent investment approaches that stress
intensive, first-hand research and a long-term view.
As of 30 June 2016, we manage assets of US$402.9 billion on
behalf of institutional and private investors.
Further information about Aberdeen can be found at www.
aberdeen-asset.com •

MFPC Event
Tea Talk: MFPC and

National 2017 Budget Impacts on Economy
and Investment
Malaysia’s 2017 Budget, themed ‘Accelerating Growth,
Ensuring Fiscal Prudence, Enhancing Well-being of the Rakyat’,
is viewed as relatively even-handed in its impact on the
economy and investment. Prime Minister Datuk Seri Najib Tun
Razak had announced that the budget aims to optimise the
country’s development and operational expenditures among
other things.
During Malaysian Financial Planning Council Johor Chapter’s
CPD Programme: 2017 Budget–Impacts on Economy &
Investment held in early November, its 24 participants learnt
how to prepare, develop and present their investments strategic
goals. They also focused on the investment aspect of personal
finance related to retirement, asset allocation and taxation.
The one-day programme was conducted by guest speakers,
Phua Lee Kerk and Dr Sivamoorthy Shanmugam. Visit
www.mfpc.org.my for more information of our upcoming
programmes.
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MFPC: Train-The-Trainer

2016 Programme
One of the participants at the registration counter.

The MFPC’s first Train-The-Trainer (TTT) 2016 programme,
aimed at standardising adult teaching methods for
trainers throughout the country, is recognised by Jabatan
Pembangunan Sumber Manusia Berhad (PSMB@HRDF).
Held from 28 November to 2 December at the MFPC
Training Room, the five days programme was conducted
by the Managing Director and Training Consultant of Impian
Helang (M) Sdn Bhd, Rita Krishnan.

A talk given by Dr Sivamoorthy Shanmugam, CNM Management
Suite Sdn Bhd Executive Director

Participants during the conference.

The relevance of conducting the programme was
to improve the participants’ training proficiency and
understand the changes that must be incorporated in
accordance with current times. This programme was
designed to expose the participants with knowledge, skills
and right attitude in making their training programme or
public speaking engagements a success.
In the past, the MFPC had successfully organised a number
of attentiveness programme. These programmes were
conducted for members of the public, undergraduates and
staff of government agencies. Most of them, made possible
through the support of local institutions, received very good
feedback.

MFPC Event

3rd MFPC NATIONAL FINANCIAL
PLANNING TOURNAMENT
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Prize Giving Ceremony: MFPC President Adnan Zain with the champion University Malaya
University Malaya (UM) was named the winner of the third
MFPC National Financial Planning Tournament, held from 7
to 9 October 2016 at University Putra Malaysia (UPM). A total
of 18 universities participated in the tournament where the
championship trophy and cash prize are worth RM 8,000.
The cash award and prizes were funded by the Securities
Commission Malaysia (SCM). The tournament is recognised
as an investor education initiative by InvestSmart. It was also
supported by the Private Pension Administrator Malaysia
(PPA), Perbadanan Insurans Deposit Malaysia (PIDM), Life
Insurance Association of Malaysia (LIAM), Agensi Kaunseling
& Pengurusan Kredit (AKPK), Bursa Malaysia, Finance
Accreditation Agency (FAA); National Association of Malaysian
Life Insurance Filedforce and Advisers (NAMLIFA), Amanah
Raya Berhad, Hasveston Group, A.D. Avallis Financial, Great
Eastern Life Assurance (M) Berhad and Malaysian Insurance
Institute (MII).
This year’s tournament was officiated by Dato’ Siti Zauyah
Mohd Desa, Ministry of Finance Deputy Secretary General who
represented Tan Sri Dr Irwan Serigar Abdullah. Also present
were Khairul Ridzwan Abdul Kuddus, Deputy General Manager
and Head of Investor Affairs and Complaints, who represented

SCM, Michael Kok Fook Onn, MFPC Deputy President and
Prof Datin Paduka Dr Aini Ideris, UPM Vice Chancellor. The biannual financial planning tournament was also supported by the
Ministry of Youth and Sports Malaysia.
Minister of Youth & Sports Khairy Jamaluddin believes that
the tournament is one way to impart good financial planning
and implant the importance of financial literacy knowledge to
Malaysian youth. “A growing number of our youths is locked
into debt due to their inability to manage their spending and
adapt to the fast changing economic scene. I believe awareness
programmes such as this tournament is vital in educating our
youths. Strategic financial planning will assist them in achieving
their goals by giving them the direction and discipline required,”
he said.
During the three-day tournament, students were tested on their
basic financial knowledge derived from the Registered Financial
Planner (RFP) Modules. The tournament requires the students
to produce a video of their understanding of the financial
planning process before proceeding to the three stages of the
tournament where their knowledge of financial planning is tested
from a wide spectrum.

MFPC Event
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Among the VIP guests at the ceremony: Dato’ Siti Zauyah, Khairul Ridzwan, Michael Kok and Prof Datin Paduka

A talk given by Dr Desmond Chong from AKPK

Below is the interview with the champion
team from University Malaya:
How does it feel to be named the best team in
this tournament?
It is an honour for us to be the champion for this year’s
tournament. We are indebted to our lecturers, Dr Nurul
Shahnaz Mahdzan and Dr Md Mahfuzur Rahman, for
mentoring and supporting us right from the start of the
tournament. We are thus proud to be our university’s
ambassadors. Winning this tournament was simply a
dream come true for us. The days and nights spent

The team competing during the preliminary round
studying for it paid off when we were named not only
the winners of the video competition but also the
overall champion for this year’s tournament. It was an
indescribable feeling.

What is your opinion of our National
Tournament?
It is a great platform, especially for students like us and
has made the path to be a registered financial planner
(RFP) a lot more interesting. The tournament created
opportunities for us to experience the real world, which
is quite different from the academic world. The activities
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MFPC Event
planner. Since the pathway to obtaining a RFP and Shariah
RFP is open to all of us, it would be a pity not to take
the opportunity to pursue this career. Being a financial
planner will allow us to share with others our knowledge
on financial planning and at the same time achieve their
financial goals. Hence, the profession is a noble one and is
definitely worth considering as a career. Furthermore, with
hard work, the remuneration can be rewarding.

What is your advice for the man on the street
when it comes to financial planning?
Our advice would be to start saving as early as possible
because a Ringgit saved today will be worth more than a
Ringgit saved tomorrow. We encourage individuals to save
20% of their income monthly. As insurance is also one of
the important components in financial planning, we advise
them cover themselves at least with a life insurance policy
or family takaful so that if something unfortunate happens,
the paid out sums will serve as an income protection.
held during the tournament gave us great insights into
the financial services industry as we could get closer to
its major players. We highly recommend that MFPC make
this national tournament an annual event as it benefits
students, lecturers and the public at large.
14
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Share with us how you have benefited from
participating in the tournament.
The tournament helped provide a platform for us to
showcase our talents. As a university student, we need to
be well-equipped with skills that will differentiate us from
other graduates. The third MFPC national tournament
equipped us with new information through the six
modules. Given the limited time we had, we were required
to cover many aspects of financial planning. It was tough
but because we use our time wisely, we were able to take
on the other teams. The cooperation we have as a team
together with the support from our lecturers-cum-mentors
were the main reasons for our victory. We were able to
make this saying, Victory loves preparation, come true
based on our hard work.

According to the Employees’ Provident Fund, around 78%
of their active members do not achieve the basic amount
of RM196,800.00 in their EPF account for their retirement
which allows them to spend RM820 a month for the
next 20 years upon retirement. Hence, it is important for
us to plan for our retirement wisely. We suggest that the
man on the street have a retirement plan which includes
determining his retirement goals and deciding how these
goals are to be achieved. Since wise investment plays an
important role in a retirement plan, we recommend that he
has some investments so that he can achieve his desire or
dream for in life. Lastly, in order to have a solid and sound
financial plan, we encourage that he seeks the services of
a professional financial planner who can help him have the
appropriate plans implemented to achieve his long term
financial goals.

The tournament also created opportunities for us to
network with top employers like Bursa Malaysia. As the
champion team, we were showered with benefits from the
organiser MFPC. We have the opportunity to proceed to
the next module if we plan to pursue a career as a financial
planner in future as the fees will be partially financed by
MFPC. We learnt many new things and developed new
skills, which will undoubtedly benefit us in our future career.
Thanks to MFPC for organising this tournament which has
enabled the students to portray the best in them.

Would you consider a career as financial
planner or adviser?
Definitely. This tournament has given us so much exposure
and opened our eyes to the profession of a financial

Photos of the champion team from University Malaya

MFPC Event

Encouraging Financial Planning
Knowledge In the Capital Market to Emancipate

Women’s Wealth Perseverance

Women empowerment, a much discussed topic globally, calls
for social, economic, political and all other rights to be accorded
equally to the female gender. The term empowerment indicates a
process of giving to developing conditions for generating power.
On 3 October 2016, 250 women from the business, government
and private sectors as well as the civil society in Malaysia
gathered at a women’s empowering event organised by MFPC
Sarawak Chapter at Imperial Hotel in Kuching.
The event, To Create & Preserve Wealth through Investments in
the Capital Market, was officiated by the Assistant Minister of Early
Childhood Education and Family Development, Sharifah Hasidah
Sayeed Aman Ghazali. She called on women to manage their
finances and enhance their income by undertaking investments
in the capital market. “All women should be mentally, emotionally
and financially independent. Obviously, this idea may worry some
people. Nevertheless, we must take the opportunity to grow
and transform ourselves, especially learning how to create and
preserve our own wealth’’, she said.

SCM’s Khairul Ridzwan Abdul Kuddus presenting a token of
appreciation to one of the speakers.
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The event attracted speakers from University Malaysia Sarawak,
University Technology MARA, Securities Commission Malaysia
(SCM) and Aminvest Retail & Retirement Funds. The main
objective was to integrate women from all sectors of development
and ensure an equitable sharing in the acquisition of resources,
information, opportunities and benefits for both genders men and
women.

VIP guests and speakers at the conference.
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Sharifah Hasidah at the opening ceremony.

Islamic Financial Planning
Conference 2016
In tandem with its initiatives to elevate shariah financial literacy
among Malaysians, the MFPC work closely with the Islamic Finance
and Wealth Management Institute from University Sains Malaysia
recently to conduct the Islamic Financial Planning Conference
2016 (CIFP2016). Shariah financial planning plans one’s financial
in accordance with the principle of Shariah or Islamic law.

Held on 27 October 2016 at USIM in Nilai, Negeri Sembilan, the
CIFP2106’s objective was to provide a platform for researchers,
practitioners, policy makers and postgraduates to discuss diverse
ideas, expertise and opinion towards enhancing a broader
understanding.

MFPC Activities
Staff Retreat at Cameron Highland (27th-28th August 2016)

2. Shariah Capstone (10th October 2016)
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MFPC Activities
InvestSmart 2016 ( 23rd October 2016)

MFPC Mandatory CPD Programme
Financial Planning as Effective
Marketing Tools ( 25th October 2016 )

MFPC CPD Programme 1 day
Intensive Financial Calculation
Workshop ( 11st November 2016 )
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Bank Negara

Keynote

Address by Governor Bank Negara Malaysia

Dato’ Muhammad Bin Ibrahim

During Sixth Malaysian Insurance Summit

The Governor of Bank Negara Malaysia, Dato’ Muhammad
Bin Ibrahim, in his keynote address during the recent
sixth Malaysian Insurance Summit on October 18, has
discussed on relevant important strategies to urge the
industry to act more aggressively in order to achieve the
targets set for insurance penetration. He encouraged
the industry to boldly embrace the challenges.

Reaching the point of inflection on the
“S-curve”
Over a decade ago in the Insurance Annual Report 2000, Bank
Negara Malaysia projected that Malaysia’s insurance sector would
expand following the trajectory of an “S-curve”. Growth in both the
life and general insurance markets would significantly outpace the
economy, ascending the steep slope up the “S-curve”. Since then,
total assets of the insurance and takaful sector have expanded at
an annual rate of 13.3%, more than tripling in value from RM52
billion in 2000 to RM181 billion in 2010. Life insurance penetration
increased from 33% to 51% of the Malaysian population over the
same period.
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In the more recent years however, this growth has started to
plateau. Life insurance penetration has remained stagnant at
55% for the past 3 years, while in the general insurance sector,
domestic capacity for larger and more specialised risks appears
to be reaching its limits. This in turn has contributed towards
sustained reinsurance outflows which have an impact on the
country’s long term current account balances.
Based on our observations, the industry appears to be
approaching the point of inflection in the “S-curve”. Yet we know
that its growth potential remains significant, with Malaysia still a
long way from being a saturated market. This suggests that the
industry is ripe for transformation to a new growth trajectory. The
industry in essence has not delivered the required results.

Jumping the “S-curve”: The need for
positive feedback loops
Successfully jumping the cusp of the “S-curve” is the only way
to realise the aspiration of a deeper and more diverse insurance
market. This calls for transformational change, driven and
reinforced by positive drivers that will revitalise the industry.
In the context of financial services today, these drivers focus
on three “T”s – talent, technology and trust. These three
factors can be harnessed to catapult the industry onto a path of
new and stronger growth, or they can precipitate its decline over
time. The industry must secure the former for its future expansion
or else it will continue plateauing.
Let me speak briefly on these three factors.

Firstly, we must grow the talent we need to
bring our insurance and takaful sector to
the next level.
As our economic structure evolves, we will need a deep pool of
insurance and takaful professionals who can develop and support

new solutions for managing risks.
Unfortunately, talent shortage has been a persistent issue which,
if not resolved, will not only hold back the industry from gaining
new ground; it could lead to a further retrenchment of business
growth. The industry needs to make further efforts to attract and
nurture new talents.
For example, the lack of underwriting expertise is a major reason
why we have yet to stem the outflow of insurance for large and
specialised risks. Over the last five years, the amount of direct and
reinsurance premiums ceded overseas for the Marine, Aviation
& Transit (MAT) and Energy risks amounted to over RM5 billion,
with the retention ratio for these classes remaining below 30% for
the last 10 years. With our world-class oil and gas industry and
one of the largest airline fleets in the region, having the requisite
insurance underwriting expertise in these sectors is not only a
logical business extension for the industry; it is also an important
economic imperative for the country.
With more than 200 actuarial science graduates coming into
the market annually, a healthy talent pipeline exists to support a
whole range of functions from pricing to risk management and
financial reporting. To leverage this resource, more needs to be
done by the industry. In a recent survey of 20,000 graduates in
Malaysia, the insurance and takaful sector lags other financial
institutions in attractiveness, with only three positions among
the top 100 employers in Malaysia, compared with the banking
sector which has 16 names. The industry, collectively, ought to
do better than this. We cannot be complacent when it comes to
talent development.
The hunt for talent is a continuous affair. Therefore, a strategic
focus and investments to attract, retain and develop this talent
must be prioritised. This cannot be left to random and piecemeal
initiatives; strong leadership at the industry level is required to
drive a more organised industry effort to develop and strengthen
core competencies of the industry workforce across the board.
As a way to accelerate the breadth and depth of our talent pool,
the Bank would support the establishment of regional functions
and centres of excellence by insurers and takaful operators
in Malaysia to serve the regional and international markets. In
addition to deepening the domestic insurance market, this will
have positive spillovers in lifting the quality of jobs in the industry
more generally and reversing the brain drain of insurance talent.

Bank Negara
Secondly, insurers need to stay ahead of
the curve in leveraging new technologies
to be more accessible, more efficient and
more agile.
Many forces will be driving insurers to be more innovative.
The removal of tariffs and changes introduced under the LIFE
Framework will drive the growth of new products and delivery
channels. As social media and other forms of communication
change the way insurance is accessed, traditional business
models will be at risk of being “Uberised”. Even where face-toface contact remains important, for example in the purchase of
long term life insurance, the effectiveness and cost efficiency
of agents will be transformed by enhancements in productivity
arising from better data analytics.
The Bank will continue to pursue the innovation agenda.
Technology advancement is here to stay. Revolution in business
brought about by technological advancements will change the way
we live and do business. As a catalyst for such innovations, I am
pleased to announce that following a public consultation process,
the Bank has today issued details of the Financial Technology
Regulatory Sandbox. Effective immediately, financial institutions
and fintech companies will now be able to pilot innovations in
a controlled, live-test environment with appropriate flexibilities
accorded. This will include flexibilities under existing regulatory
requirements that apply to outsourcing arrangements and access
to customer information, subject to compensating safeguards.
The experience from the sandbox will provide input into formulating
more proportionate regulations that will spur the orderly growth
of new innovations in the financial industry, including insurance.
We see significant potential for positive disruptions to transform
the business of insurance and takaful in Malaysia – from the way
insurance is consumed, to opportunities for addressing leakages
to drive insurance costs lower.
Indeed, the greatest gains from technological innovations may
well be reaped in the more mundane aspects of running a
business efficiently. Today, money is still being left on the table
from inefficiencies and leakages in the insurance system. From
inefficient manual processes to the slow take-up of electronic
payments, there are large gaps in the supply chain that unduly
increase the cost of insurance and limit efforts to combat
insurance fraud.
The insurance industry needs to accelerate its pace in terms of its
technological adoption or else events will dictate the shape of the
industry’s future.
I urge the industry to come together and focus on the long term
benefits, and give its full support to initiatives such as ISM’s Fraud
Intelligence System, and collaborate on other innovations such
as the electronic reporting of motor accidents to bring the cost
of insurance closer to its “true cost”. Such collective effort is
critical to make insurance and takaful accessible to many, and to
promote its sustainability over the long term. Individual insurers
should also adopt the longer term view and invest in innovation.
Much more can still be done by insurers that are part of global
insurance groups to bring new technologies, product designs
and process improvements into the Malaysian market. The undue
focus on short term profitability driven at the group level have
often come at the expense of certain market segments being
underserved and customers being denied best value for money.
Foreign insurers need to contribute more to justify their presence
in the Malaysian market.

Thirdly, insurers and takaful operators
need to cultivate and continuously affirm
society’s trust in the industry.
Insurance and takaful products have become more complex with
the result that most consumers do not fully understand what they
have purchased. A larger number of players chasing the same
pool of customers, result in intense competition that gives rise to
poor sales practices. Pressure to improve underwriting results by
controlling claims costs can also have unintended effects on the
consumer experience.
Cumulatively, these factors can undermine consumer confidence
and trust in the industry, with important implications for business
growth and persistency.
Globally, financial institutions need to get serious about addressing
the trust deficit in the financial industry. The hallmark of an industry
that engenders trust often goes back to the basics of serving
its core purpose, and doing it well. This begins with product
innovations that should be aimed at increasing the level of public
engagement and interest. The industry must abandon the mindset
that “insurance is sold not bought”, and design products that
people actually need and want to buy. Such products must also be
able to afford protection to the underserved segments of society
through affordable and simple product solutions. Such products
will be easier to sell, lowering distribution costs and contributing
to even lower prices in a virtuous circle that delivers benefits to all
parties.
The industry also needs to explore new cost-efficient delivery
channels. The industry has not done well in this respect. As a
catalyst, beginning next year, insurers will be required to offer pure
protection products through a direct channel without commissions.
The high internet and mobile phone penetration in Malaysia
suggests that internet or mobile insurance makes good sense.
Other untapped channels include banking agents, retail chains,
employers and cooperatives. We expect the industry to fully adopt
these channels to diversify delivery of services.
New products and delivery channels that enhance outreach
ultimately contribute towards expansion of a larger industry, and
pool of customers for all participants in the insurance sector as a
whole. In other words, it is not a zero sum game. Everybody will gain.
Insurance agents and financial advisers will continue to provide a
valuable service as households and businesses move up the income
ladder and require more personalised advice on product options.
It is important that this evolution is accompanied by a strong focus
on raising standards of professional competence. Increasing the
proportion of full time agents from the current 40% in the life sector
and 30% in the general sector will be a vital component of this
agenda. Equally important is ensuring that remuneration structures
are aligned with the interests of consumers. The implementation of
the balanced scorecard is an important step in this direction and
should not be further delayed or diluted.
There is no question that the potential for growth in the insurance
and takaful industry is significant, with estimates placing the life and
medical insurance protection gap alone in Malaysia at between
RM 550,000 and RM 723,000 per household. Closing this
protection gap is ultimately the moral responsibility of the industry.
Microinsurance and microtakaful should be further developed to
improve access to the underserved segment of society.
Charles Handy who conceived the concept of the “S-curve”, has
this to say, “It is one of the paradoxes of success that the things
and the ways which got you where you are, are seldom those that
keep you there”. A reminder that is worth heeding.
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Budgeting 101 for
Working Millennials
While starting your first job is exciting, many often neglect the painful consequences of failing to plan, set and keep to a budget during
their working life. To recap, most fresh graduates and entry-level executives have been suffering from a decreasing and stagnant
purchasing power over the past five years, according to a report on the Nasi Lemak Index by CompareHero.my.
The figure is scary. If the lack of urgency in learning to create, plan and keep to a budget continues, the number of bankruptcy cases
amongst millenials may rise further in the near future. As of April 30 this year, 15% of the 429,588 clients seeking advice from Credit
Counselling and Debt Management Agency (AKPK) were aged between 20 and 30. Interestingly, 75% of them earned below RM4,000
monthly, and about 52% did not know how to manage their finances. The good news is the power of change is in your hands.
By creating a budget to manage your personal income, expenses, debts, and other money-related matters, you can then monitor and
balance it by making the appropriate changes as time goes by. So, what are you waiting for? Here are five simple steps for Budgeting 101:

1. Break down your budget according to priorities

Also, the recently announced Budget 2017 entitles you to
RM2,500 tax exemption for purchase of reading materials,
computer and sports equipment, combined as lifestyle tax relief.
This also includes gym memberships, internet subscriptions and
purchase of mainstream newspapers. So make sure you keep
those receipts!

2. Compare everything

Make a habit of breaking down your expenses with the
50:30:20 rule, 50 for essential expenses, 30 for financial needs,
and 20 for lifestyle choices. Essential expenses include your
food, transportation, rent, utilities, and insurance. Financial
needs comprise of savings (including retirement), debts, and
investments. Lifestyle spending on your clothing, entertainment,
food and the like is always the most rewarding but causes most
people to end up in financial muddles due to impulse spending
and lack of control.

Securities Commission
Regardless of what you budget for, always do your homework
by comparing different brands, providers and prices. This way,
you will be able to make better informed decisions that suit your
needs and finances. For example, our Prime Minister and Minister
of Finance, YAB Dato’ Sri Mohd Najib Tun Haji Abdul Razak,
recently announced in Budget 2017 that broadband speed will
be doubled starting from next year at the same price. So, if
you’re shopping around for broadband internet subscriptions, do
remember that whatever speed you are paying for will be doubled
soon, but with the price staying the same!
Similarly when it comes to investing, remember to shop around
before making your investment decision! In the process of making
comparisons, be aware of and consider all related fees such as
management fees, exit fees, brokerage fees, clearing fees.

3. Avoid the debt trap!

4. Opt for a moderate lifestyle

We all crave for a luxurious lifestyle, but the truth is not many of
us can really afford. Learn to embrace a moderate lifestyle by
accepting and maximising your financial capability. For example,
if you can’t afford to own a Honda City, why not drive a Perodua
Axia instead? Being able to afford the downpayment is not a
guarantee that you will be able to afford the monthly repayments,
maintenance costs and annual insurance fees. The bottomline?
Affordability should be the most important factor in living a
moderate lifestyle!

5. Always save some money for emergencies

As a first-timer in the working world, you may or may not sign up
for a credit card. And if you do, spending with your first credit card
is indeed exciting. But sometimes, you may lose track of your
expenditure and before you know it, you are knee deep in debt!
Remember, think before swiping. Always consider your ability to
repay debts before purchasing anything, especially products that
are expensively priced and allow you to pay in installments. When
it comes to the convenience of installment plans, the general rule
is that if you need to pay something in installments, you probably
can’t afford it.With GST unchanged in Budget 2017, it is important
to stay alert of your spending and avoid falling into the debt trap!
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In life, emergencies can hit you when you least expect it! A flat
tire? Last-minute travel? Family emergency? Anything can
happen! So, put aside some money from your salary every month
for emergencies. If you are saving for retirement (it is never too
early to start!), take note that the government is increasing to
RM1,000 the incentive given to Private Retirement Scheme (PRS)
contributors. To be eligible, the PRS contributor should have a
minimum accumulated investment of RM1,000 over a period of
two years.
Happy budgeting!
This article was contributed by www.CompareHero.my

© Securities Commission Malaysia (SC). Considerable care has been taken to ensure that the information
contained here is accurate at the date of publication. However no representation or warranty, express or
implied, is made to its accuracy or completeness. The SC therefore accepts no liability for any loss arising,
whether direct or indirect, caused by the use of any part of the information provided. The information
provided is for educational purposes only and should not be regarded as an offer or a solicitation of an
offer for investment or used as a substitute for legal or other professional advice. For enquiries regarding
sharing, republishing or redistributing this content please write to: admin@investsmartsc.my.

Bursa Malaysia

FAQs
On
Business
Trust
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What is a Business Trust?
A Business Trust is defined as a unit trust scheme where the
operation or management of the scheme and the scheme’s
property or asset is managed by a trustee-manager.

What is the typical structure of a Business
Trust?
UNIT
HOLDER

Distrinutions

Ownership
(beneficial)

Acts on behalf of
unit holders

SPONSOR /
SHAREHOLDER
Ownership

Fees

TRUSTEEMANAGER
(”TM”)

a. A Business Trust is a business enterprise set up as a trust
pursuant to a deed, and managed by a trustee-manager. It is
suitable for capital intensive businesses with stable cash flow
such as infrastructure and telecommunications.
b. The Trustee Manager holds the assets on trust for the unit
holders of the Business Trust. The Trustee Manager also
manages and operates the Business Trust.
c. Unit holders can participate in the profits or income arising
from the management of the assets in the Business Trust
through receipt of distributions. The distributions can be paid
out of cash flow without being constrained by accounting
profits.

Hold units

BUSINESS
TRUST (”BT”)

Manages &
operates BT

What are the general features of a Business
Trust?

Income

ASSETS
Ownership
(legal)

What is the advantage of a Business Trust as
compared to a company?
A company is restricted to paying dividends out of accounting
profits, while Business Trust can pay distributions to investors
out of operating cash flows without being constrained by
accounting profits.

Bursa Malaysia
What are the benefits of a Business Trust to
investors?
• A Business Trust provides a new alternative investment
instrument with an element of equity and debt, i.e. high yield
with stable growth.
• A Business Trust allows investors to have a direct exposure
to cashflow-generating assets. The structure unitises big ticket
assets into liquid and affordable units which are traded on the
Exchange, giving investors a new alternative to existing yield.
• A Business Trust typically have high payout ratio because
of its ability to distribute cash flows in excess of accounting
profits and this imposes discipline on Trustee-Manager when
considering acquisitions.
• In addition to maintaining the payout, Trustee-Manager as
the responsible entity is also expected to actively manage the
business for growth via acquisitions and expansion to enhance
returns to investors. The incentives of Trustee-Managers are
typically structured to align their interest with unitholders.

What rights would an investor have as a unit
holder of a Business Trust?
Unit holders of a Business Trust would usually have the following
rights :
• Participate in any increase in the value of units held by the unit
holder
• Receive any distribution of income from the Business Trust
(whether in the form of cash or units in the Business Trust)
• Attend and vote at a general meeting of unit holders
• Call for a general meeting of unit holders
• At the unit holders general meeting, a unit holder may :
o appoint the auditor of the Business Trust
o appoint a replacement trustee-manager
o remove the trustee-manager

• Right to participate in the distribution of the proceeds from
a Business Trust during the winding-up of the Business
Trust, after expenses of the winding-up and creditors of the
Business Trust have been fully-paid
• Unless otherwise provided in the deed of the Business Trust,
there is no rights for investors to redeem units in the Business
Trust. As the units of the Business Trust will be listed on the
Main Market of Bursa Securities Malaysia Berhad, unit holders
may sell their units or purchase additional units on the stock
exchange, just as they would do for ordinary shares of a listed
corporation
• Other rights and privileges of a unit trust holder will be set out
in the deed of the Business Trust.

How does an investor buy a Business Trust?
Investors can invest in Business Trusts during the initial public
offering, or by buying Business Trust units listed on the exchange.
Business Trusts are traded just like stocks, subject to the same
trading, payment and settlement rules (T+3).

How does an investor trade a Business Trust?
Similar to trading in stocks, an investor will be required to have
a Central Depository System (CDS) account and a trading
account maintained with a broker. Investor may buy or sell
Business Trust through the broker, remisier or via online trading
during trading hours.

What are the risks involved when investing in
Business Trust?
The risk of price fluctuation which is impacted by the demand
and supply in the market.. Investors are advised to read the
prospectus and other announcements made in relation to the
Business Trust to find out about the risks of a particular Business
Trust. If in doubt, please seek professional advice.
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Trump's
Win
May Be
Asia's
Loss
By David Roman and
Enda Curran

Global Wealth

Just when China’s economy seemed to be stabilizing, Donald
Trump’s election as U.S. president poses significant new risks. Not
just for Chinese growth, but the entire Asia region.
That’s because the president-elect campaigned on a policy
platform with protectionism at its center. Trump wants to slap
punitive tariffs on Chinese goods and label the world’s No. 2
economy a currency manipulator.

capital repatriation back to the U.S. and major security concerns.
“Profound changes in U.S. trade and security relations with the
region are likely and probably negative,” economists at Morgan
Stanley wrote in a note.

Such a move would hurt Chinese exports. But it could also trigger
a trade war if Beijing retaliates, catching other Asian economies in
the crossfire.

Targeting China with trade barriers could pose an unpleasant
choice for policy makers in Beijing: accept the hit to growth from
weaker exports or respond in kind, economists at Goldman Sachs
Inc. wrote in a note. A weaker yuan could trigger an acceleration
in capital outflows, pressuring China’s international reserves and
draining money from a slowing economy.

Other worries: a planned major regional trade pact, the TransPacific Partnership, likely won’t get off the ground. Slower trade
flows and rising uncertainty means less investment and weaker
growth. Then there are controls on movement of people, the risk of

“One possible measure would be to allow a somewhat faster
weakening of the yuan, although from China’s perspective this
or other trade measures could carry the risk of escalation,” the
Goldman economists wrote.
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An investor survey conducted in July by Nomura Holdings Inc.
flagged a long list of worries under a Trump presidency: from a
possible rise in trade protectionism to threats to regional security
if the U.S. cuts its military commitments in Asia.
The conclusion is clear: after Mexico, Asia is most at risk.
26
MFPC
Vol.04
2016

In Nomura’s report, titled “Trumping Asia,” 77 percent of
respondents in its survey expect the U.S. will brand China a
currency manipulator under Trump and 75 percent predict he
will impose tariffs on exports from China, South Korea and
Japan. Only 37 percent think he will follow through with a pledge
to build a wall along the Mexican border.

Nomura didn’t disclose how many respondents it surveyed.
Investors’ fears aren’t unwarranted. Asia is the world’s
manufacturing hub and many nations are export-dependent,
putting them at risk if trade barriers start rising. China was the
U.S.’s biggest trading partner last year, and if trade restrictions
are imposed on the nation, the knock-on effects on the rest of
Asia would be substantial, according to Nomura.
None are more vulnerable in Asia than South Korea and the
Philippines. South Korea faces a possible backlash from two
sides: Trump has criticized a 2012 free-trade agreement with the
country, saying it has destroyed almost 100,000 American jobs;

Global Wealth
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and he has vowed to force South Korea to meet the full cost
of security guarantees provided by the U.S., which may add to
fiscal woes there, Nomura said.
The Philippines faces risks because of possible immigration
restrictions. The U.S. is host to 35 percent of the total number of
Filipinos working abroad, and Nomura estimates they account
for about 31 percent of total worker remittances, a key source of
foreign inflows for the local economy.
The Philippines has one of the biggest export exposures to
the U.S. in Southeast Asia and Trump’s pledge to bring jobs
back to the U.S. may threaten the nation’s burgeoning business
process outsourcing sector. The industry caters mostly to U.S.
companies and attracts revenue that may equal the size of total
worker remittances, about 9 percent of GDP, over the next two
years, according to Nomura.
To be sure, it remains to be seen how much Trump delivers on
his campaign rhetoric. His promise to ramp up fiscal spending
could cushion the U.S. economy, which is a potential positive for
world growth too.
But even then, the absence of any new trade agreements would
probably offset that.
“Asia would, therefore, benefit less from a faster pace of U.S.
growth than it would have otherwise,” economists at Deutsche
Bank AG wrote. “Asian exporters – especially in North Asia – are
particularly vulnerable, having long relied on external demand as

the main impulse to growth.”
This article was taken from Bloomberg. For further information,
please visit www.bloomberg.com
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Ameer Ali Mohamed, RFP

Ex-CEO of Fund Management / Unit Trust Management Companies
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“W

ow! What a wonderful car … Just launched … With all
those that I dream of a car I own … I must buy this car …

“RM150,000 only … Just need RM15,000 to take delivery. Sell
my existing car and use the proceeds to pay. ‘Kawtim maa’.”

He is definitely right. He just needs RM15,000 as a down
payment to purchase the car as most financiers provide up to
90% financing.
And being a wise person, he does not want to withdraw from

Financial Planning
his savings but instead sell his existing car. True to the spirit of
upgrading his car, instead of adding one more.
And he can afford it. He was recommended a 90% financing for
nine years at 3% per annum flat rate. That comes to a monthly
instalment of RM1,587.50. As his adviser puts it, “That’s very
much less than 30% of your RM6,500 take home pay.”
So he drove his four-year old car that he bought for RM90,000 on
the road to a valuer. As a rule of thumb, a car after 4 years would
depreciate by approximately 45%, considering the purchase
price included road tax and insurance while the valuation for used
cars does not include the two.
A 45% depreciation means the car could sell for RM49,500,
excluding insurance. And that if he sells it on his own. If he
decides to trade in or sells it to a used car dealer, he may receive
RM5,000 to RM10,000 less depending on the condition and
popularity of the car.
To his surprise, when he checks with the financier of his existing
car, he has to pay RM50,350 before the bank can release the
car; it is also called full settlement amount.
“I have been paying RM952.50 every month without fail over
the last 48 months. And how can the value is lower than
the outstanding balance? And where am I going to get the
RM15,000?”

What have gone wrong?
Nothing actually. Nevertheless, it is more because his expectation

is not in line with his action.
Four years ago, as a young graduate with one year of experience,
he really wanted the car he now owns – a new car that cost
RM90,000 on-the-road. A car that could not only move him from
home to office, but could also elevate him in the eyes of his peers.
With a take home pay of RM3,115 a month then, he was
proposed with a solution. Take the maximum 90% financing,
stretch financing to the maximum of nine years, and the financing
charge was at a low 3% per annum “flat”.
He should have considered the following four important points
before signing:
1 For most Malaysians, buying a car is one of the big ticket
items in one’s life; the other being a house. But unlike a house
in which a person may stay for years, most car owners may
want to change their cars after some years. So buying a car
is a medium-term commitment and taste may change over
the period.
2 The financing charge of 3% p.a. looks attractive. But does he
realise that it is quoted “flat” and not “daily rest”? This means
the effective rate is higher than the stated “flat rate”. At 3%
p.a. for a 9-year financing, the effective rate is 5.5% p.a.
3 The monthly instalment that he has paid over the last four
years has been used to pay financing charges and reduce
the financing amount. As he has opted for a longer financing
period, a bigger portion from the instalment is channelled
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to financing charges at the
expense of financing amount.
4 As a result, the financing amount
reduces at a lower rate than the
depreciation of the value of the
car, hence the possibility of the
car value to be “out-of-money”,
i.e. its value being less than its
full settlement amount.
Definitely the young man could
have avoided such a scenario. One
of the ways is the financing tenure.
We know his ability to fork out the
RM952.50 monthly instalment.
Should he go for a 7-year financing
period, after four years, he should
be “in-the-money” before taking
into account the down payment
and “at-the-money” if the down
payment is included. If he took a
5-year financing tenure, he should
be “in-the-money” from both
perspectives!
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But the implication is that the car
he is able purchase on a lower
financing period will be a cheaper

one – by 18% for a 7-year period and by 39% for a
5-year tenure. Is he willing to drive a car he can afford
instead of a car he wants to drive?
Table below shows the differences.
9 years

7 years

5 years

(RM)
Car Price (on the
road)

90,000

73,471

55,217

Financing (90%)

81,000

66,124

49,695

Down Payment

9,000

7,347

5,522

Monthly Instalment

952.50

Loan Outstanding
After 48 Months*

50,350

31,699

11,112

After Adding Down
Payment

59,350

39,046

16,634

55% of the Car Price

49,500

40,409

30,369

* applying Rule of 78

The young man who turns 30 next
year now thinks whether or not he
should upgrade his car by buying
his dream car of RM150,000. This
is indeed an important element of
wealth management, especially so
as car value depreciates over time,
not appreciate.
To upgrade means he will have
to withdraw RM15,000 from his
savings for the down payment as
there is no excess proceeds from
the selling of his existing car; he
will have to top up marginally to
cover the full settlement amount of
his existing car; and the RM9,000
down payment paid four years ago
is as good as gone.
He may have made a not so farsighted decision four years ago,
but he does not want to repeat
it. Four years ago, he may have
decided based on what he wanted,
but now he wants to decide based
on what he can. So that four to
five years later, he will not have the
same problem.

Circular
Date

: 21 April 2016

To

: Members/Education Providers/Exam
Facilitators and Ladies and Gentlemen

From

: Certification & CPD Board

Dear ladies and gentlemen,
I.

Reinstatement fee; membership arrears and refresher course for lapsed membership with the MFPC

II. Membership automatic upgrade mechanism
III. Timeframe to complete RFP/Shariah RFP programme
Reinstatement Fee; Membership Arrears and Refresher Course for Lapsed Membership
With reference to the above, the Certification and CPD Board has revised guidelines for members with lapsed membership; and has
allowed members to reinstate membership by paying the reinstatement fee, membership arrears and to attend refresher course in
accordance with the category of membership effective 1 January 2017 as listed below;
Reinstatement Fee

Current Year Membership
Fee

Membership Arrears
(# Number of Year
Lapsed)

To attend Refresher
Course

Membership Lapsed for
1 to 4 years

RM200

RM212

RM212 x #Years

N/A

Membership Lapsed for
5 years and above

RM200

RM212

RM212 x #Years

CPFP RM1,800

Membership Lapsed for
1 to 4 years

RM100

RM100

RM100 x #Years

N/A

Membership Lapsed for
5 years and above

RM100

RM100

RM100 x #Years

M1 Refresher Course
RM1,000

Category of Membership
Ordinary / Fellow MFPC

30 CPD Hours required per year
Affiliate RFP / Shariah RFP

20 CPD Hours required per year
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Student
Membership Lapsed for
1 to 4 years

RM80

RM80

N/A

N/A

Membership Lapsed for
5 years and above

RM80

RM80

N/A

M1 Refresher Course
RM1,000

CPDfulfilmentisnot applicable

RFP/Shariah RFP/Affiliate RFP/Affiliate Shariah RFP designee shall remain active member of the MFPC to declare and proclaim the
professional title and qualification for professional practice; commercial or academic purposes.
Membership Automatic Upgrade Mechanism
Effective 1st January 2017, Certification & CPD Board adopt and enforce automatic upgrade mechanism for Student Membership to
be upgraded to Affiliate RFP/Shariah RFP Membership; and for Affiliate Membership to be up-graded to Ordinary Membership upon
successful completion (Passed) of the relevant RFP/Shariah RFP examination(s) of the members.
Timeframe to Complete the RFP/Shariah RFP Programme
Effective 1st January 2017, all Members are required to complete RFP/Shariah RFP programme within 7 years from the date of
examination registration of the RFP/Shariah RFP programme. For example, if a new student registers RFP Module 1 Examination on
15 June 2017; he/she is required to complete the entire RFP programme (7 modules) by 15 June 2024.
The Certification & CPD Board believes these new guidelines will set good practice standards for the financial planning profession in
Malaysia; and also assist Members by providing clearer information to plan their future direction in attaining a prestige professional
designation with the MFPC.
Should you need further assistance, please contact the MFPC Secretariat at 03-6203 5899 or email to mfpc@mfpc.org.my.
Thank you.
Yours sincerely
Malaysian Financial Planning Council
Michael Kok
Chairman, Certification & CPD Board

Notice Board
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No

Item

Date

1.

RFP Module 1

3rd January 2017 – 7th January 2017

2.

RFP Module 2

9th January 2017 – 13th January 2017

3.

RFP Module 7 Day 1 – Day 3

16th January 2016 – 18th January 2017

4.

RFP Module 3

30th January 2017 – 31st January 2017
2nd February 2017 – 4th February 2017

5.

Shariah Capstone Day 1 – Day 3

6th February 2017 – 8th February 2017

6.

RFP Module

9th Febraury 2017 – 11th February 2017

Update on Malaysian
Financial Markets
Bank Negara Malaysia (BNM) requires onshore banks to adhere to the current rules to prevent facilitation of offshore ringgit
NDF market in line with the well-established policy of the ringgit. This is to protect the interest of the real sectors and genuine
investors in the Malaysian financial market from undue ringgit volatility. Ringgit prices and its volatility had been affected by
activities and prices in the offshore NDF market which is not necessarily reflective of economic fundamentals and underlying
trade and investment activities.
Malaysian financial market remains open with the adherence effectively in place. Liquidity continues to be available supporting
smooth and orderly functioning of Malaysian financial market in intermediating the needs of market participants. During the
week 14-18 November, a total of RM39.7 billion and USD49.1 billion was transacted in the Malaysian bond and FX market.
This compares to the RM17.8 billion and USD31.6 billion that was transacted in the preceding week, respectively. Nonresidents participants, such as corporates, global asset and fund managers, as well as clearing and custodian banks continue
to transact in the Malaysian financial markets. The transactions were intermediated by 58 Malaysian onshore banks, which
include 19 foreign banks that are subsidiaries of regional and large global banks. A number of foreign banks have begun
discussing with BNM on their financial market transaction needs to facilitate smooth transition during this period, without
causing market disruption.
With reference to the Governor of Bank Negara Malaysia’s speech at the Financial Markets Association annual dinner on
18 November 2016, the Financial Markets Committee (FMC) members welcome the announced initiatives and strategies to
further deepen the liquidity on the onshore market while providing more flexibility for market participants to manage foreign
exchange risks with onshore banks. The FMC looks forward to carry through these initiatives and engage with the industry to
support an efficient and effective implementation.

Financial Markets Committee
25 November 2016

