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Editor’s Note

Dear Members

W

hen the going gets tough, the tough get going.
I am sure most if not all of us, would have heard of the
above. It is a very common English saying, often told to
encourage those who are feeling down and out.
Examine it a little closer, it is actually a very relevant
approach when it comes to investing and financial planning.
At a time like now when we are overwhelmed with news
about the market heading south, how do we as financial
sector professionals behave?
In every situation, we have two options: we could either
be intimidated by the challenges lying ahead or we could
remain close to the ground from the very beginning to be
able to plan our moves wisely no matter what the market
condition turns out to be.
Rightly so, as professional financial planning experts each
of us have dual primary roles to play under any market
condition – first, we have to ensure we are on-top of things
when it comes to managing our customers’ portfolio so as
to be on track with their financial goals and secondly, at
times when people are generally shunning investments due
to low returns, we need to be able to convince clients of our
aptitude to deliver value added services.

So when you carefully
examine the present
situation, it is all about
going back to basics.
It has everything to do
about getting it right
from the start. Economic
cycles are here to stay
and we have chosen the
profession of financial
planning knowing full well
that we should be able to
guide clients during boom
and gloom periods, with
just the same amount of care and focus if not more.
When we fully embrace the challenges that come along with
our profession, albeit many financial factors being beyond
our control, we will realise that we belong to the elite group
who truly lives by the mantra ‘when the going gets tough,
the tough get going.’
In the following pages of this issue, you will find a lot of
interesting reads and it is our hope to keep you engaged till
we meet again in the next issue!
Keep reading till then.
Editor-in-Chief
James Bong Kee Chin
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Finding The
Silver Lining
In every downturn, both opportunities and lessons are
aplenty to help consumers and financial experts learn
and avoid future pitfalls. As the global economy moves
toward a more challenging period, we ask the Malaysian
Financial Planning Council (MFPC) President on his
views on these developments and more.

The economic climate seems to be getting
harsher globally and in Malaysia. As we
have been inundated with negative news in
the last few months, how would you advise
Malaysians on managing their finances?

The global economy is going through some resetting. As
financial planners, one of the key attribute one should possess
is the ability to sniff out possible financial opportunities in
all financial cycles. There is indeed a great number of ideal
investment options one could pursue at this present climate.
As an example from a property investment angle, the current
climate may be the appropriate time to take the opportunity of
lower prices at numerous locations. As for the equity market,
there has been a great number of counters becoming more
affordable for one to divulge in. For youths, perhaps starting
with the ACE counters would best fit with their financial ability.
While people are influenced by changes in the season, the

principles of investment remain constant. That is to make as
few mistakes as possible and to ascertain the level of risk
that you are willing to take on. Against very low yields in the
current environment, stocks certainly still look attractive. If you
are buying a stock for the dividend, as many people do, you
will need to ensure the basic fundamentals of the company is
intact, so that it could continue to pay out dividends. Certainly,
optimising one’s money is essentially important by striking a
balance with the right products and strategies.
As you may also know, a confluence of factors is causing the
current economic situation. These factors are certainly not
unique to Malaysia. As El Nino has bowed out, La Nina has
taken centre stage. The sweltering heat from El Nino caused
harm to crops in some parts of the world. This thus had some
impact on food prices in Malaysia. As it is, food is indeed getting
costlier in Malaysia. This is evident from the Consumer Price
Index (CPI) which reveals food and non-alcoholic beverages
increased 4.2% y-o-y in June 2016 and 4.1% in May. The reality
is food inflation has more than doubled from headline inflation.
The price of Brent crude, which went as low as USD 41.00 in
late July, send jitters down the spine of oil producing nations
including Malaysia. Prime Minister Najib Razak, had in April this
year said that, for every USD1 reduction in Brent crude the
country is losing RM 450 million in revenue annually. We believe
that Malaysia’s fiscal deficit targets could still be achieved,

What Does MFPC President Say?
despite the recent reversal of Brent crude as the recalibrated
budget assumed Brent to be between USD 30-35 for the year.
The price range of USD 40-50 may be the new normal for oil
prices for a considerable period of time. It is reported that Oil
producing nations have stopped recruiting. Saudi Arabia for
one has retrenched migrants in the thousands as the economy
could no longer sustain the cost of employment. Closer to
home, Miri has seen numerous individuals out of jobs as the O &
G sector resets. Such instances sends important reminders for
us to plan for the unexpected as part of our financial planning.

Recently, Bank Negara Malaysia (BNM)
for the first time in 7 years reduced
the Overnight Policy Rate (OPR). Some
individuals are predicting a further cut in
its next monetary meeting. How would you
respond?
Firstly, one must understand the necessity of the Bank to
take such a step that is not unique to Malaysia. In fact, in Asia
BNM was among the last of the Central Banks to cut the OPR
rate. Let’s not forget that even the Bank of England (BoE) was
forced to reduce its rates to a record low of 0.25% as one of
the consequences of Brexit, the first time it has done so since
2009. Negative interest rate environment has been around for
some time, too. First made popular by Riksbank in Sweden in
the 1970’s, some countries have gone the same route on their
monetary and fiscal policies. However, as the Swiss, Swedes
and Danes now know negative rates does not necessarily act
as a stimulus. In Asia, the Bank of Japan rattled global markets
and adopted negative rates earlier this year.

Reducing interest rates simply moves money between people
in the society. As an example, those who have a high degree
of savings will now earn less in terms of interest whereas those
who are having variable interest rate mortgages, would be
paying less for their mortgage payments.
As always, exertion of downward pressure on disposable
incomes will hamper discretionary spending habits. The year
appears challenging as consumer sentiments are affected.
Expectations of another rate cut in Malaysia may be a reality
but I wouldn’t want to speculate on this. Fiscal stimulus would
help to keep the economy in better shape.
Clearly, the minimum wage policy, BRIM, reduction of EPF
contribution rate, and personal income tax relief for the M40
group - all these measures tells us that the government
is counting on private consumption to spur the economy.
We have learned that 50% of the contributors of EPF have
opted for reduction in EPF contributions. While such a
move may be appropriate depending on one’s personal
financial circumstances, it would be at the expense of higher
accumulated dividend which would serve us well in terms of
better financial footing in the future years.
Interestingly, Cagamas reports in early August that more
demand for high yield bonds and Sukuk is now being witnessed
since the cut in the OPR rate.

Financial Planning as a programme has
been introduced in the curriculam of a
number of institutions of higher learning in

Malaysia. How viable is the job prospects
for youths both men and women embarking
on such courses?

It may be a little biased for me as the President of MFPC to
comment on a question like this. Perhaps, one observation
that I could share is how education seems to be commodified
and packaged as products to be sold rather than on meeting
needs of an industry. As far as MFPC is concerned, our
financial education programmes are not intended to achieve
such objectives. We are committed and have consistently
placed importance on the quality of personnel that are
churned-out rather than the numbers. Another observation is
Malaysia’s universities are producing more women graduates,
though female labour participation in the economy is only
at 59 % (2011 data). The trend of more female graduates is
a trend that is being witnessed worldwide. In Malaysia, as a
news report indicates, the gap is highest among the bachelors’
degree graduates, with 1.88 females to every male graduate.
This is known as Gender Parity Index, one that could lead to
economic and social consequences.
The world is facing tempestuous times as recent events have
portrayed. Youths are becoming more and more easily swayed
with various ideologies and beliefs. As youths are being
confronted by the harsh economic environment, the need to
be well versed with financial planning cannot be discounted.
In essence, everyone irrespective of gender and background
have equal opportunities in the financial planning industry.
I always encourage youths to seek viewpoints and advice from
a range of sources before deciding on their career choice.
What I am certain though is, should one have the right intention
to indulge in the financial planning industry, the potential of
excelling in it is absolutely there. Of course crucially important
will be leveraging on technology. As the saying goes, nothing
worth having comes easy; it takes hard work, determination
and focus to obtain that kind of success.

What is new at MFPC?

The work of MFPC and the quality of its education programmes
have received good reviews and recognition by international
organisations. We are immensely glad that the awarding
committee of the World Education Congress was impressed
with the work MFPC has been doing to narrow the gap of
financial literacy in Malaysia.
Global Islamic Finance Awards (GIFA) is also a reputable
international body that has recognised the good work of
MFPC. On our part, we are committed to play this role and
to further enhance our efforts, wherever possible. In this
connection, we now have a fortnightly column in Nanyang
Siang Pau and in Harian Metro under their business segment,
Tinta Biz. These columns have one underlying objective which
is to provide general financial advice for the man on the street in
the most simplest of language. We hope that such an initiative
could better help Malaysians navigate the rough economic
environment that the world over is witnessing.
I must also say that the MFPC has had a low profile. We
are rebooting and taking more initiatives in better profiling
ourselves. There is heightened degree of widening our sphere
of influence so that more and more Malaysians are able to learn
of the basics of financial planning. •
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AEC, OBOR and TPP:

Untapped Markets
Awaiting to be Explored

Excxlusive Interview
Many of us expect to see the current challenging times that
beset us to continue into the rest of this year and probably until
2017 amidst uncertainties on the external front.
Growth prospects for the global economy continue to weaken
as economic activities worldwide decelerated in the first half of
the year.
Given the impact of Brexit, timing of further interest rate hikes
in the US and concerns over the growth sustainability of
China’s economy, among other things, inevitably the level of
uncertainty towards Malaysia’s economic and business growth
has increased.
The question thus arises, “Is Malaysia and our businesses
prepared to weather a global economy that could be entering
into more uncertainties and volatilities?”
Deputy Finance Minister II, YB Dato' Lee Chee Leong says
in an exclusive interview with financial 1st that he is confident
the Malaysian economy will remain resilient amid a weaker
global gross domestic product (GDP) growth and heightened
uncertainties on the external front.
“Last year, our economic growth was above global and regional
average growth rates. While our economy was a bit slow in the
first half of this year and its full year’s growth performance may
not be comparable to last year, it is still manageable.
“We expect our economy to continue to grow positively this
year despite the slowdown in the global economy as it will affect
the export demands of our trading partners, thus impacting our
economy to a certain degree,” he adds.

Admittedly, the external economy is weak and Malaysia, as an
open economy that is heavily weighted on export, will certainly
be affected under the current circumstances.
Nevertheless, Dato’ Lee believes the Malaysian economy will
remain strong and beat both the global and regional average
growth rates again this year.
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According to him, the country’s steady performance will be
supported mainly by domestic demand. On the demand side,
private sector activity has remained as the key driver of growth,
expanding at a faster pace of 6.1% in the second quarter of
2016 (2Q16) compared to 4.5% growth rate in the first quarter
(1Q16). Its growth has been attributed to strong consumption
and investment activities.
Private consumption, for instance, expanded by 6.3% in 2Q16
compared to 5.3% in 1Q16, supported by the carried-forward
Bantuan Rakyat 1M (BR1M) cash transfer and cash assistance
of RM500 to the civil servants.
Meanwhile, private investment has doubled its growth to
5.6% in 2Q16 compared to 2.2% in 1Q16, driven by continued
capital spending mainly in the manufacturing, services and
construction sectors. Dato’ Lee expects to see this momentum
continuing for the rest of the year.
Huge infrastructure spending on mass rapid transit (MRT)
projects, light rail transit (LRT) extensions, high speed
train between Kuala Lumpur and Singapore, the GemasJohor Bahru electrified double tracking rail project, among
others, will still be the key focus of the government.
Major infrastructure projects like these can generate significant
spillover effects to other economic sectors and create multiple
economic impact to stimulate the country’s economic growth
and development.
On the other hand, the distribution of government’s handouts
and other forms of assistance to the low- and middle-income
group will continue to stimulate private consumption, thus
sustaining the domestic economy.

Dato Lee reiterates, “While the fluctuation of commodity prices
has created significant challenges for commodity exporters like
Malaysia, our economy will remain resilient and supported by
the strong domestic demand.”

AEC, OBOR and TPP: Big Untapped Market

Given its young population and rapid expansion of its middle
class and affluent population, the Association of Southeast Asian
Nations (ASEAN) is seen as one of the regions with bright economic
prospects. With a population of 620 million people, ASEAN has
immense development potential and business opportunities.
Looking at the broader picture, Malaysia is leading in the ASEAN
Economic Community (AEC). The country also forms part of
the One Belt, One Road (OBOR) initiative and has concluded
the Trans-Pacific Partnership (TPP) agreement.
The former involves 65 countries with a combined population
of 4.4 billion people while the latter represents a market of 800
million people. The AEC, OBOR initiative and TPP together
create a very big overseas market that awaits Malaysian
businesses to conquer.
Dato’ Lee points out that as a single entity, ASEAN is currently
the seventh largest economy in the world with a combined
GDP of US$2.5 trillion and home to a consumer market of more
than 620 million people.
By 2020, ASEAN’s combined GDP is expected to double to
US$4.7 trillion and become the world’s fifth largest economy.
Being the largest trading partner and one of the top investment
destinations in the ASEAN for Chinese, Malaysia stands to
benefit from the close relations between China and ASEAN.

Excxlusive Interview
Furthermore, her strategic location and active engagement
with the port of China have not only enhanced connectivity
between the two countries but also that of China and
ASEAN. All this are expected to create greater impact as
the AEC and OBOR initiative become more integrated.

SMEs should leverage on bigger
overseas market access

Malaysia, as an integral part of the greater economic
integration under TPP or Asia Pacific region, will effectively
enhance her participation in the regional supply and value
chains as well as facilitate access for Malaysian made
products and services in the global market.
Non-TTP countries like China can benefit from this
arrangement through collaboration between Malaysia and
China by locating Chinese manufacturing base in Malaysia.
Likewise, the Malaysian government has also signed a
number of free trade agreements (FTA) with other individual
countries that effectively open up more external market
opportunities for our local businesses, especially the smalland medium-sized entreprises (SMEs).
Thus, Dato’ Lee urges local SMEs to take the advantage
and leverage on the government’s efforts to explore and
expand the overseas market.

“Like it or not, with all the FTAs and agreements we have
signed, we can actually enter the bigger oversea market but we
also need to open up our market. Since the overseas market is
opening up, SMEs should take this opportunity to expand their
business abroad and improve their productivity and innovations
in order to face the competition.”
The Government, through various government agencies like
MATRADE, MIDA, SAME and SME Corp, to name a few, has
assisted SMEs to strengthen their financial and other capacities
besides expanding their footprint in overseas market.
The Ministry of Finance and other government agencies also
organise a lot of programmes, seminars, roadshows and
exhibitions as well as provide grants or subsidies to help local
businesses to market their products and services.

OBOR creates tremendous opportunities

On the OBOR initiative, Dato’ Lee emphasizes that it is more
than infrastructure investment and connectivity.
“OBOR is all about building and promoting relations between
China and 64 other countries across the Eurasia region with a
4.4 billion population through the concept of co-planning, cobuilding and co-sharing.
“e-related to trade and investment is also included in the OBOR
initiative. Infrastructure investment to enhance connectivity is
one of the ways to create more business opportunities within
the OBOR region. With connectivity and infrastructure in place
between China and ASEAN, it will help SMEs to do business
with them.”
Both the Malaysian and Chinese governments plan to enhance
further collaboration between the two countries. For instance,
the Chinese government is encouraging their businesses,
including developers to invest outside of China and Malaysia
has become a favourite investment destination for the Chinese
in ASEAN.
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Within the OBOR collaboration framework, two industrial parks
have been established in Kuantan, Malaysia and Qinzhou,
China under the “Two Countries, Twin Parks” banner that
assumes a crucial role in enhancing connectivity and ties
between Malaysia and China.
Recent developments under the OBOR include the port
alliance agreement between six of Malaysia’s and 11 of China’s
ports will fuel the development of shipping, logistics and related
industries in both countries, which are now studying to build
the third deep-sea port at Port Klang.
Close cooperation between both countries has also bore fruits.
This include Bandar Malaysia and the US$10 billion Melaka
Gateway project to be jointly developed by China Railway
Group and Iskandar Waterfront Holdings.

Collaboration in the Halal Industry

As a pioneer in the global halal industry, Malaysia aims to become
a global hub for the production and trade of halal products and
services. To date, the country has 21 halal parks, of which 13
are certified with the HALMAS certification.
Dato’ Lee believes that Malaysia, which has tremendous
potential to develop halal related businesses across the world,
should work together with China for the mutual benefit of both.
“China can leverage on our strength in the halal industry, use
our worldwide recognised halal certification for halal products
that can be exported to the Middle East and Western countries.
10
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“Unlike other countries, halal certification in Malaysia is issued
by a government agency. Thus, our halal certification is highly
respected among halal consumers worldwide. Countries
like China and Japan are always welcome to learn the halal
certification from us.”

Financial planning among Malaysians

Touching on this subject, especially among the younger
generation, Dato’ Lee believes that financial education is very
much needed now as many of them lack financial knowledge
to make informed and effective decisions.
Rather than focusing on loan restructuring, the government, via
AKPK, has instilled in these young consumers how to efficiently
manage their finances through financial education.
He asserts, “AKPK’s mission is to make prudent financial
management a way of life. Hence, the need to gain financial
know-how is now the primary objective. In reaching out to the
young adults, AKPK has extended its communication sphere
from print to online considering that a large population of young
adults in Malaysia are internet savvy.”
“AKPK’s role is to help inspire and empower people to engage
with their finances more effectively and start on their own journey
towards financial freedom. Together with the MFPC’s Financial
Literacy programme, it’s hopefully that more Malaysian will be
able to practise financial management as a way of life. •

MFPC Event

MFPC Organises Premier
Registered Financial Planner
(RFP) Capstone Programme
The Premier RFP Capstone programme was held for five days
between 21 and 23 July and from 28 - 29 2016 at the Royale
Chulan Damansara.
In the past, MFPC had successfully organised 4 Special
Executive Accelerated RFP (SEAR) programme to provide an
accelerated route to the RFP designation for selected group of
professionals. SEAR was last organised in year 2010. These
programmes were well by the senior management executives
of many companies. •

To further support the growth of the local financial planning
industry, the Malaysian Financial Planning Council (MFPC)
recently organised the Premier Registered Financial Planner
(RFP) Capstone Programme, especially designed to provide
selected top executives of financial services organisations
with at least 10 years of relevant experience (CEO or Chief
executive level only – strictly via invitation) with an alternate
route to earn the prestigious RFP designation.
The relevance of conducting the Premier RFP Capstone for
the C-suite professionals is to ensure that this elite group is
aware of the importance of financial planning. This programme
could be a milestone for the participants to embrace the
changes in the industry.
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Financial Planning As An
Effective Marketing Tool
According to the Wall Street Journal, developing marketing
skills and tools of financial planners to convince potential
clients of their ability is as important as improving their technical
skills. Thus, MFPC recently conducted the MFPC Mandatory
Programme: Financial Planning As An Effective Marketing Tool
in late July.
The one-day programme featured Mr Tung Siak Leng as
the guest speaker who touched on the importance of basic
marketing skills in financial planning. A total of 80 participants
benefitted from this programme.
MFPC members are required to fulfil 14 hours of mandatory
CPD requirement within 24 months of the result being issued.
MFPC Mandatory programmes continues in the last quarter of
2016. For more information, please visit www.mfpc.org.my. •

MFPC Event

MFPC Receives

World Education Congress Global
Award 2016, Recognised As
‘Best Educational Institute In
Banking and Insurance’
Efforts of the Malaysian Financial Planning Council (MFPC) in
producing professionally qualified and knowledgeable financial
planners as well as continuously educating the general public in
Financial Planning successfully led to the Council being recognised
as the Best Educational Institute in Banking and Insurance at the
World Education Congress Global Awards 2016.
The Awards ceremony, held in June at Taj Lands End Hotel,
Mumbai, India with the theme ‘Quality Education for Sustainable and
Inclusive Growth’ focused on excellence in education, leadership
and teaching. This year’s awards were presented by the Chartered
Institute of Management Accountants (CIMA).
Mr Md Adnan Md Zain, President of MFPC, in expressing his
appreciation said: “I am delighted that MFPC has been recognised
globally once again and this time by the jury members of the World
Education Congress. This recognition adds up to the list of awards
won by MFPC but there is still so much more to be done and these
awards further motivate MFPC to ensure that we continue to elevate
financial literacy in Malaysia through our courses and programmes.”
“Our journey thus far has been exciting. Our foundation is well cemented
and we remain committed to broadening financial planning education
to the masses and to achieve even higher standards of academic and
professional excellence,” he added. •
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MFPC Activities
The Launch of Malaysia’s 1st Fee-For-Service Financial
Advisory Mentoring Programme ( 1st June 2016 )
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Program 1Pesara Care in collaboration
with KWAP, NBOS & JPA ( 1st June 2016 )

Shariah RFP Capstone ( 13th June 2016 )

MFPC Activities
RFP Module 7 Class ( 23th June 2016 )
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RFP Capstone ( 27th June 2016 )

EPF Shariah RFP Capstone ( 25th July 2016 )
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MFPC Activities
INTAN My Money and Me Workshop (1st Aug 2106 )
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RFP Module 3 Class KL (1st Aug 2016 )

Bank Negara

Economic & Financial
Developments In 2Q 2016
In the second quarter of 2016, the global economy expanded
at a more moderate pace, with uneven growth momentum
across economies. Growth remained modest in the advanced
economies amid continued cyclical and structural weaknesses.
In Asia, economic expansion was supported by domestic
demand, but was weighed down by persistent weakness in
export performance. While initial impact from the result of the
UK’s EU referendum created uncertainty and heightened risk
aversion, financial market volatility has since subsided. Amid
continued growth concerns and low inflation, several major and
regional central banks conducted further easing to support
economic activity.

Malaysian Economy Expanded 4%

Our economy registered a growth of 4.0% in the second quarter
of 2016 (1Q 2016: 4.2%). Despite the stronger expansion in
domestic demand, growth was weighed down by the continued
decline in net exports and a significant drawdown in stocks.
On the supply side, growth continued to be driven by the
major economic sectors. On a quarter-on-quarter seasonally
adjusted basis, the economy recorded a growth of 0.7% (1Q
2016: 1.0%).
18
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The economy expanded by 4.0% in the second quarter
(at constant 2010 price)

performance of the mining sector improved, due mainly to
higher crude oil and natural gas production during the quarter.
Growth in the agriculture sector declined, due to the lagged
impact of El Niño on crude palm oil production.
Inflation, as measured by the annual change in the Consumer
Price Index (CPI), declined to 1.9% in the second quarter of
2016 (1Q 2016: 3.4%), due mainly to the lapse of the impact of
the Goods and Services Tax (GST), which was implemented in
April 2015. The decline in inflation was observed in all twelve CPI
categories. The trade surplus amounted to RM17.9 billion in the
second quarter of 2016 (1Q 2016: RM23.9 billion). Gross export
recorded a higher growth of 1.4%, (1Q 2016: 1.0%), driven
mainly by a smaller contraction in the growth of commodity
exports which offset the slower manufactured export growth.
Gross imports registered a positive growth of 3.1% (1Q 2016:
-0.4%), reflecting mainly higher imports of capital goods and
continued growth in imports of consumption goods.
In 2Q 2016, the current account surplus narrowed to RM1.9
billion, equivalent to 0.6% of GNI (1Q 2016: RM5.0 billion or
1.8% of GNI). The smaller current account surplus was due
mainly to lower trade surplus, higher investment income
received by foreign investors in Malaysia and continued
outward remittances by foreign workers in Malaysia.
The international reserves of BNM rose to RM390.4 billion
(equivalent to USD97.2 billion) as at 30 June 2016 (end-March:
RM381.5 billion; USD97.0 billion). This reserves level has taken
into account the quarterly adjustment for foreign exchange
revaluation changes. As at 29 July 2016, the reserves position
amounted to RM391.1 billion (equivalent to USD97.3 billion). The
international reserves remain ample to facilitate international
transactions.

Private sector activity remained the key driver of growth,
expanding at a faster pace of 6.1% in the second quarter (1Q
2016: 4.5%). Private consumption grew by 6.3% (1Q 2016:
5.3%), supported by continued wage and employment growth
as well as the additional disposable income from Government
measures. Private investment grew at a faster pace of 5.6%
(1Q 2016: 2.2%), driven mainly by continued capital spending
in the services and manufacturing sectors. Public investment
growth turned around to register a positive growth of 7.5% (1Q
2016: -4.5%), on account of higher spending on fixed assets by
both the Federal Government and public corporations. Growth
of public consumption also improved in the second quarter
to 6.5% (1Q 2016: 3.8%), due mainly to higher spending on
supplies and services. On the supply side, all economic
sectors continued to expand, with the exception of the
agriculture sector. The higher growth in the services sector was
underpinned primarily by stronger household spending while
the manufacturing sector was supported by the electronics
and electrical cluster. Growth in the construction sector was
stronger, dominated by the civil engineering sub-sector. The

They are sufficient to finance 8.1 months of retained imports,
significantly higher than the 3-month international threshold.
The reserves level is also adequate to meet external obligations
given the reserves to short-term external debt coverage of 1.2
times. It is important to note that not all short term external debt
creates claim on reserves given the external assets and export
earnings of borrowers.

Interest Rates Remained Stable

The Monetary Policy Committee (MPC) maintained the
Overnight Policy Rate (OPR) at 3.25% during the second
quarter of 2016. The average overnight interbank rate traded
within the range of the corridor for the OPR while other shortterm interbank market rates up to the 1 month tenure remained
stable. The Kuala Lumpur Interbank Offered Rates (KLIBOR)
continued to moderate following the easing in the longterm funding needs of interbank players, while the weighted
average base rate (BR) of commercial banks was relatively
stable at 3.83% (1Q 2016: 3.79%). On 13 July 2016, the MPC
decided to reduce the OPR by 25 basis points to 3.00%.
The adjustment to the OPR was intended for the degree of
monetary accommodativeness to remain consistent with the

Bank Negara
policy stance to ensure that the domestic economy continues
on a steady growth path amid stable inflation, supported by
continued healthy financial intermediation in the economy. This
is against an environment of increased downside risks to global
growth. Following the OPR reduction, the 3-month KLIBOR
declined 25 basis points from 3.65% to 3.40%. As at end-July,
the weighted average BR of commercial banks had decreased
by 21 basis points to 3.62% (end-June: 3.83%), with downward
revisions of BR by most banks ranging from 20 to 25 basis
points. Correspondingly, fixed deposit (FD) rates declined by
an average of 18 basis points for tenures 1-year and below.
M3, or broad money, increased by RM7.0 billion on a quarteron-quarter basis to record an annual growth rate of 1.9% as at
end-June (end-March: 0.9%).
The increase in M3 during the quarter was driven mainly by
the continued expansion in credit extended to the private
sector by the banking system. The level of surplus
liquidity placed with BNM remained ample and
was relatively stable during the quarter.
Total gross financing raised by the
private sector through the banking
system, development financial
institutions (DFIs), and the capital
market amounted to RM292.1 billion
(1Q 2016: RM290.8 billion). On a net
basis, the growth of loans extended
by the banking system, DFIs, and
outstanding issuances of corporate
bonds expanded by 6.9% as at endJune (end- March 2016: 7.5%).
On an annual basis, outstanding business
loans grew at a slower pace of 3.8% as at endJune (end-March 2016: 4.9%) due to the stronger
growth in loan repayments relative to disbursements. The
growth of outstanding household loans moderated to 6.2%
on an annual basis as at end-June (end-March 2016: 6.5%),
reflecting mainly the moderation in outstanding loans for the
purchase of non-residential property, purchase of passenger
cars, and purchase of residential property. Net funds raised in
the capital market were higher at RM33.4 billion in the second
quarter of 2016 (1Q 2016: RM25.4 billion) with bulk of the funds
raised by the public sector. The ringgit and most regional
currencies depreciated against the US dollar during the
quarter due to uncertainties surrounding US monetary policy.
The ringgit, however, faced stronger depreciation pressure
due to continued volatility in global crude oil prices and lower
weightage of certain Malaysian stocks during the rebalancing
of the Morgan Stanley Capital International (MSCI) Emerging
Markets Index. The depreciation was, however, partially offset
in June as expectations of a delay in a US interest rate increase
resurfaced amid the release of weaker-than-expected US
labour market data.
Overall, the ringgit depreciated by 2.5% against the US dollar
during the quarter. The ringgit also depreciated against the
euro (-0.6%) and the Japanese yen (-10.9%), but appreciated
against the pound sterling (4.3%) and the Australian dollar
(0.4%). The ringgit also depreciated against most regional
currencies, by between 0.4% and 3.2%.

Domestic Financial System Remains Resilient

Domestic financial stability was sustained despite the global
uncertainties stemming mainly from the developments in
PR China and the outcome of the UK’s EU referendum.
Domestically, the direct impact from UK’s EU referendum
on financial institutions has been minimal given the limited
exposure to the UK. Volatility in the domestic financial markets
rose on 24 June 2016, but resumed its easing trend to end the
quarter at levels below that recorded in the first quarter. As a
whole, liquidity conditions remained supportive of the financing
needs of businesses and households. While businesses
and households continue to adjust to the more challenging
environment and higher cost of living, this is expected to
have modest impact on financial institutions’ earnings and
asset quality. Supported by strong capital buffers, financial
institutions have the capacity to weather adverse economic
and market developments without disruptions to domestic
financial intermediation.
Financial institutions maintained strong levels
of capitalisation. The common equity tier-1
capital ratio stood at 12.9%, whilst tier1 capital and total capital ratios were at
13.9% and 16.4%, respectively. More
than 90% of banking system capital
comprises retained earnings, paidup capital and reserves which have
strong
loss-absorbing
qualities.
Similarly, the capital adequacy ratio
for the insurance and takaful sectors
remained high at 228.1% (1Q 2016:
242.6%). At the end of the quarter, the
combined capital buffers of financial
institutions amounted to RM153.8 billion.

Domestic Demand Will
Remain The Key Driver Of
Growth

Going forward, global economic activity is expected to remain
subdued despite unprecedented easing of monetary conditions
in major and regional economies. The pace of expansion in
the advanced economies is expected to remain modest, while
in Asia, domestic demand will continue to underpin growth.
Further bouts of financial market volatility resulting from rising
concerns on the US presidential elections and increased risks
of political contagion following the UK’s EU referendum could
materially affect the markets through international capital flows.
Overall global economic conditions have become increasingly
challenging, with higher downside risks.
Growth of the Malaysian economy is expected to be 4 4.5%. Domestic demand will continue to be the main driver of
growth, supported primarily by private sector spending. Private
consumption is projected to expand further, underpinned
by continued growth in wages and employment, as well as
additional disposable income from Government measures.
While the growth in private investment has moderated due
to lower capital expenditures in the oil and gas sector, overall
investment will remain supported by the implementation of
infrastructure development projects and capital spending in
the manufacturing and services sectors. Exports are projected
to remain weak given the subdued global demand. Overall,
while domestic conditions remain resilient, uncertainties in the
external environment may pose downside risks to Malaysia’s
growth prospects. •
This article was taken from Bank Negara Malaysia. For
further information, please visit www.bnm.gov.my/
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Why Cash Flow Matters …

Even If You Invest Only for

Capital Gains!
College mates Ian and Tim recently met up at a coffee shop, when their
discussion turned to investing. Here is how their conversation went:
Ian started off with the usual, ‘Hey man, what’s up?’
With enthusiasm, Tim replied, ‘The stock market, bro! I’ve just started
to do some trading.’
Knowing Tim’s almost non-existent investing habits, Ian was indeed
pleasantly surprised. Usually, they would talk about anything under
the sun. Except they have never talked about finance and investments.
‘Wow! That is definitely something new, for both of us!’ Ian responded.
With glee, Tim said, ‘Yeah! It sure is.’
Ian asked, ‘But I’m curious, what exactly got you started on trading?’
Tim then revealed how a colleague of his had made huge gains from
stock trading. Tim explained that since he was looking for an honest
and legitimate means of boosting his income, stock trading seemed
ideal as it could be done on a part-time basis.
Ian nodded. Casually, he asked, ‘So Tim, what kind of stocks are you
looking at right now?
Tim replied, ‘I’m looking at ABC Bhd.’
Ian asked, ‘I see. What does ABC Bhd do? What kind of business does
it run, and in what sector?’

Tim replied, ‘I don’t know.’
Ian asked, ‘Errr… Okay. Well, do you know how much of earnings ABC
Bhd made last year?’
Tim replied, ‘Come on, bro. You know me. I’m not an accountant. Why
would I need to know about ABC Bhd’s finances? I’m interested in
ABC Bhd because their stock price went up from RM 0.20 a share to
RM 0.50 a share, and I think it can go higher, man! What do you think?’
Ian responded, ‘Tim, from what you have told me, it seems you know
very little about ABC Bhd. From my perspective, being absolutely new
to stocks with almost no knowledge, don’t you think I would at least
want to know:
1. What business ABC Bhd is involved in?
2. If ABC Bhd is not a new company, does it have a
track record of making profits in the past?
3. Is cash flowing into ABC Bhd from its business
operations?
Tim questioned, ‘Come on Ian, is cash flow really that important? After
all, I’m just in it for the capital gains!’
Ian remarked, ‘Of course! It is important to look at cash flow even if you
are investing for capital gains. Let me ask you this: Do stock prices go
up if there are more buyers than sellers in the market?’
Reluctantly, Tim replied, ‘Yes.’

Securities Commission
Ian continued, ‘Tim, if that’s the case, what kind of stocks do you
think most buyers would want to buy? Stocks that are increasingly
profitable? Or is it stocks that continue to make losses?

Feeling impressed, Tim replied, ‘Wow! I had never realised the
importance of cash flow when investing in shares. You have really
opened my eyes, especially since my eyes were focused on shares
of ABC Bhd!’

Tim responded, ‘Obviously, the profitable ones.’
Laughing, Ian replied, ‘You are most welcome, bro.’
Then, Ian asked, ‘How do stocks increase their profits? Don’t they need
to invest more to grow and expand their businesses? On research and
development? On innovation? On more factory space, etc., etc.?
Cutting off Ian, Tim exclaimed, ‘Oh, I get the idea now! That is why
cash flow is important. If a company does not generate cash flow from
its business operations, then, it may not have the funds to expand its
business. Without expanding, the company may not be able to make
additional profits. This may influence investors’ decision to buy the
shares of the company and thus, affect its share price, right?’
Ian added, ‘Yes! Tim, a company with abundant cash flow would also
be capable of paying you dividends. I understand that you are aiming
for capital gains ,that’s fine. However, you know that we are not the
all-controlling, universal masters of the stock market. We will never
be able to control which stock goes up in price and which one comes
down, ever! So, if the price of the stock you’ve bought just happens to
drop, at least (if they have good or future cash flow) you will still receive
some dividends from your investment.’
Tim nodded in agreement.
Ian shared, ‘You know, a cash-rich company is usually more resilient
and may even withstand a downturn in the stock market. But a
company without cash or facing cash flow problems may need to
raise funds through borrowing, issuance of new shares to investors,
or even to dispose its assets and inventories at a discount. As you can
see, cash is crucial to the survival of a company. After all, isn’t there a
saying, ‘Cash is King’?’

Tim asked, ‘But, I have another problem. You know that I’m not a
financially savvy nor “smart investing” type of guy. Where do you think
I should go to start learning about stock investing? You know, the right
methods, the proper channels, the right subject matter experts. What
should I do?
Ian replied, ‘I’m glad you asked! Did you know that InvestSmart,
an investor empowerment initiative by the Securities Commission
Malaysia (SC) organises stock market and unit trust seminars for retail
investors? Ian then showed Tim the link to www.investsmartsc.my on
his phone.
Fascinated, Ian continued, ‘It says here: The seminars aim to encourage
members of the public to take control over their finances so that they
can be responsible for their own future and wealth, equip investors with
the knowledge, skills and tools needed to exercise good judgement
and discretion in making investment decisions and encourage more
informed retail participation in the capital market. To find out more, you
may log on to www.investsmartsc.my, I’m registering RIGHT NOW!’•

© Securities Commission Malaysia (SC). Considerable care has been taken
to ensure that the information contained here is accurate at the date of
publication. However no representation or warranty, express or implied, is made
to its accuracy or completeness. The SC therefore accepts no liability for any
loss arising, whether direct or indirect, caused by the use of any part of the
information provided. The information provided is for educational purposes only
and should not be regarded as an offer or a solicitation of an offer for investment
or used as a substitute for legal or other professional advice. For enquiries
regarding sharing, republishing or redistributing this content please write to:
admin@investsmartsc.my.
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Wealth Preservation

Thechinamoorthy A/L Subbiah Chettiar
Founder, Managing Director & Partner,
Moneymatters Corporation Sdn Bhd

• RFP, Shariah RFP, CHFC, CLU, CHIFP,
AEPP Licensed Financial Planner
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It’s My Money!

It’s My Money!

It’s My
Money!

A few weeks ago, I found a RM 100 note in one of my bedroom
drawers while I set out to do some spring cleaning. Before I could
even pose the question "Whose money is this?", my children
were screaming and proclaiming that it was ‘their money’.
That pretty much describes all of us in terms of wanting the
money (although we may not scream out aloud). But have you
thought about what you will do with your hard earned and
intelligently saved/invested money at the end of the day?
Most individuals would probably want to do these three things
when it comes to money:
1. Keep it safely for as long as we can
2. Grow the money and maximise returns from
savings/investment
3. Ensure the money is used, spent or distributed
for the purpose identified
Strangely true, that is precisely what financial planning is all
about. Consciously or otherwise, we have been doing some
form of financial planning throughout our lives. In a nutshell,
financial planning can be summarised as:

Wealth Preservation
P - Preservation or Protection
A - Accumulation
D - Distribution

Keep It Safely For As Long As We Can =
Preservation Or Protection

Apart from the safe keeping mechanism that physical money
requires, there are many other circumstances which could take
away what you have today. The money that you have kept safely

is to always save first then only spend, unlike 90% of people
who always spent first and save later.
Time is the next essential ingredient for wealth accumulation.
Knowing your time horizon is extremely important when it
comes to choosing the type of investments you want and your
asset allocation. Most importantly, it determines the amount
of risk one can take when decisions are being made on the
choice of investment vehicles.
Wealth accumulation is vital not only for us to have what we
want in our lives but to satisfy the funding of our children's
higher education and our retirement life.
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all these while can get lost or deplete due to major medical
conditions, prolonged disabilities due to illnesses or accidents.
These are risks that you and I cannot afford. These are risks
that must be transferred to insurers. Even, if you are able to
fund such major medical conditions or prolonged disabilities
with your own money, your savings will reduce and deplete in a
matter of time thus defeating the purpose of wanting to keep it
safely in the first place.
Unplanned and unfortunate events such as premature deaths
which are beyond our control can potentially impact our future
earnings and these could lead to financial catastrophes.
So, think again about what you should do to preserve/protect
your hard earned/saved money.

Grow The Money & Maximise Returns
From Savings/Investment = Accumulation

The second phase in the financial planning process is wealth
accumulation. Even before embarking on this journey of wealth
accumulation, one must be prudent enough to preserve the
surplus from what he/she has been earning. The best method

Ensure The Money Is Used, Spent Or
Distributed For The Purpose Identified =
Distribution

Wealth distribution does not end with wills and trusts. It needs
careful evaluation and planning by taking into consideration
many factors to be able to arrive at the right decision. However,
we cannot deny the fact that wills and trusts play a huge role
in the wealth distributed process. Sadly, most Malaysians take
wealth distribution lightly which has primarily led to many sour
disputes and depreciation of asset value due to the failure in
ensuring timely wealth distribution.
The right time will never come if you wait without taking action.
So, get down to planning now and by the time we say our
goodbyes, we can at least rest in peace knowing that our
intended recipients benefit from our estate instead of witnessing
several parties screaming ‘It’s my money, it’s my money, it’s my
money’ when we leave without a plan as to who should benefit
from our years of wealth preservation and accumulation.
It's your money after all … preserve, accumulate and distribute
based on your own plan! •
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UPDATE AND SEND US YOUR
CPD REPORTS NOW!
Members will receive an RM20 voucher for submitting
completed CPD reports by 31 Jan 2017(fulfill 30 CPD).
You’ll be recognised for your effort and commitment
to fulfill CPD and your name will be published in the
fulfill 1st magazine.
Financial

Please visit our website www.mfpc.org.my for more information
Continuing Professional Development
As a member of a leading professional body, you understand the value of life-long learning. Whilst there is an obligation to participate in Continuing Professional Development (CPD) as part of your RFP membership, there are other,
more integral reasons to maintain your CPD :• It ensures you continually build the knowledge and skills you need to succeed in the competitive business
environment.
• It assists you in achieving your development and career goals.
• It assists you to excel in your role, providing increased value to your organisation and your clients.
• It provides transferable skills for increased employability.
• It helps to build your reputation as a business leader.
When you renew your membership each year, you declare to comply with the MFPC Constitution, By-Laws and CPD
obligations.
Who is required to meet the CPD Requirements?
All active RFP/Shariah RFP designees are required to meet the CPD Requirements.
How do members submit their CPD Hours/CPD Report?
Please email the CPD submission form & supporting documents to En. Syed at email address khalil@mfpc.org.my
Does MFPC accept CPD from other associations/companies?
Members can collect and submit their CPD reports/points from individual financial institutions such as banks’; insurance companies; unit trust companies; Takaful operators and FA/CMSL to the MFPC Secretariat. MFPC also recognises
CPD programmes conducted by associations such as LIAM, MTA, FIMM, PIAM and SIDC. MFPC grants CPD points for
lecturing, writing and publishing articles; continuous reading by subscription of financial magazine eg; The Edge,
Economist; Money Compass and etc.
What if I am no longer active in industry/retired or not in Malaysia?
You should notify Certification and CPD Board(CCB) officially in writing to allow CCB to evaluate and make the necessary adjustment on a case by case basis of your CPD fulfillment.
What happens if I cannot fulfill my CPD obligations?
The Ethics and Compliance Board(ECB) is monitoring CPD fulfilment closely since this has been considered a professional obligation. The Board is in the position to recommend membership review; propose for mandatory training;
refresher programme; membership suspension as well as to report non-compliance to the regulatory bodies.
When do I need to complete my CPD?
Members are required to complete the 30 hours CPD training each year, and the number of CPD hours earned should
be submitted to the MFPC by 1st January of each year.
How about 14 Hours of the Mandatory CPD Programme? Who should attend?
Effective 1stJanuary 2015, all newly registered RFP/Shariah RFP designees are required to fulfill 14 hours of mandatory
CPD requirement within 24 months from the date of issuance of the RFP/Shariah RFP results. Two subject areas that
have be identified are corporate - business presentation and financial planning - marketing.
Note : CPD Form and guidelines can be downloaded from www.mfpc.org.my

Feature

Taking Shariah Financial
Planning To the Forefront
In line with our mission to promote financial literacy amongst all
Malaysians, MFPC together with strategic partner, the International
Centre for Education in Islamic Finance (INCEIF), organised the MFPC
National Shariah Financial Plan Competition 2016.
This competition aimed to promote Shariah Financial Planning awareness,
increase the pool of well-trained and educated human capital in Malaysia
as well as to address the critical need for qualified Shariah financial
planners in order to make Malaysia the regional hub for Islamic Finance.
Thomas Pui Wee Hua, the first runner–up of the competition shares his
views on a career in this industry.

1.What piqued your interest where financial
planning is concerned?

I view life as a series of natural and spontaneous changes. With
technology, the world is changing fast and people are more
knowledgeable. They are more aware of many things which results in
them being more discerning and demanding. A typical salesperson will
not be able to fulfil the needs of the discerning customer. The ultimate
goal of typical salespersons in the financial field is to hit annual
targets and get commissions without thinking too much of the client’s
financial security and freedom which is only possible when we fully
understand the client’s Net Worth and means to optimise their money.
This reminds me of what the outgoing Nokia CEO said when he ended his
speech some time back, “we didn’t do anything wrong, but somehow,
we lost”. From this we know that the advantage we had yesterday will
be replaced by the trends of tomorrow. You don’t have to do anything
wrong. As long as your competitors ride the wave of change and get
it RIGHT, you can lose out and fail. The market is constantly changing
and so must we. If we do not change, we will endure a painful lesson.
I got interested in financial planning as it helps me determine my
short and long-term financial goals and create a balanced plan to
meet these goals. And I strongly believe this is the upcoming trend
in global financial services.

2.What’s your advice for young professionals
interested in becoming financial planners?

Frankly speaking, it is not easy to be one. Now, we
have many “financial planner”, “financial adviser”,
financial consultant” in the market. What makes
you different from others? Can you survive without
commission sale oriented? Do you have capabilities
and support to give holistic advice and financial report
to your client?
My main advice to them is to ‘test the water with
one leg’ which means prior to registering with
Bank Negara Malaysia (BNM) as Financial Adviser
Representative (FAR), do deepen your understanding
of the Financial Advisers (FA) company.
You know yourself best. You must have passion in this
journey and determination to equip yourself with vast
knowledge in the area of personal finance. There are
26 approved FAs under BNM – which one best fits
you? Which one has a SYSTEM to support you? Which
one has a pure advisory structure business model and
which one has proper career advancement structure in
terms of personal growth and income stability?
Answers to these questions will help new comers
become successful financial planners.

3.How do you foresee Malaysia’s
financial planning industry in 5
years?

As of 31 May 2016, we only have 533 FARs and 65
Islamic FARs registered with BNM. This is pretty low
compared to the growing population of Malaysia
which presently stands at 31 million.
Five years from now, I foresee Malaysians being more
aware of the need for personal financial planning
and with that, we will have shortage of FARs which
means opportunity is huge. This industry is set
to grow with the right support from the regulator,
associations and councils. •
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Retirement Planning
Dato’ Steve Ong
Dato’ Steve Ong is CEO of the Private Pension Administrator (PPA), the central administrator for the Private Retirement
Scheme (PRS). The views expressed here are the writer’s own. You can also follow Dato’ Steve Ong on his Facebook.
* You can check your respective retirement savings gap with PPA’s retirement calculator at www.ppa.my as it involves
assumptions based on your age, contribution amount as well as investment risk and returns.

Save & Invest

Build

To

Retirement Funds

26
MFPC
Vol.03
2016

R

etirement is a certainty and it will happen at some point
in future, when we reach the retirement age of 60 or
earlier. We will need to prepare for the day when we
have to rely on our retirement funds to provide us the
income to live on during our golden years. The key to building
our retirement funds is to regularly save a portion of our current
income for our future retirement. Overtime, our accumulated
savings invested for compounded growth contribute towards
building our retirement funds.

We would all have started our working lives without having any
retirement savings to begin with. If you are a private sector
employee, you will be required to make monthly contributions
to the Employees Provident Fund (EPF), through monthly
payroll deductions. The EPF scheme ensures that whilst you
earn your income, you save for your retirement as well. The
regular monthly EPF contributions accumulated throughout
your working life, together with the declared annual dividends,
contribute towards building your eventual retirement funds.

Retirement Planning
For those who have recently retired, one of the first things they
would have done is to check their EPF fund balances to find
out how much they have saved throughout their working lives.
They can then see the cumulative effect of all their monthly
contributions together with the compounding dividend growth
rate which now provides them with their retirement nest egg.
Their EPF funds at retirement is the sum total of all their regular
contributions throughout their working lives.
For many, EPF is their main source of retirement savings. The
key question to ask is whether the EPF funds are adequate to
replace our income when we retire. As highlighted in recent
media reports, EPF funds may not be adequate to provide the
required replacement income to fund our accustomed living
standards and lifestyle into our retirement years. As such, we
will need to save more voluntarily through a retirement scheme
such as the Private Retirement Scheme (PRS), to provide
additional funds required to adequately replace and sustain our
retirement income.

Likewise, accumulating our additional retirement funds with
PRS takes time and does not happen overnight. We need to
make regular, monthly PRS contributions to ensure that we pay
the “installments” required to accumulate the additional funds
for our nest egg. Similarly, the number of working years left
to our retirement will help us ascertain how long we will need
to commit towards saving more with the PRS. The longer the
time frame we have before retirement, the lower the savings
required whilst shorter time frames require higher savings.
The main difference here when saving for retirement is that we
can choose the compound growth rate relative to our risk and
returns expectations.
Going back to our mortgage loan illustration, one of the main
considerations for the loan to be granted is that the borrower can
afford to pay the required monthly loan installments. In terms of
our retirement funds, saving the minimum 10% in PRS makes it
affordable to commit towards the entire saving or accumulating
period before retirement. We will need to commit towards
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Saving more for our retirement with PRS requires us to
voluntarily commit towards making regular contributions
to our PRS account throughout our working lives, to
complement our EPF savings. We can take a lesson from how
we finance our house purchase, through a mortgage loan.
The only difference is that saving more with the PRS is to
build additional funds for our future retirement, whilst taking
a mortgage loan to finance our home is to meet our current
housing needs. For most of us, when we purchase our home
we do not have the capital for an outright purchase and would
require a mortgage loan to finance the house purchase. The
longer the loan period, the lower our monthly installments will
be and vice versa. At the same time, we would need to pay
our monthly installments to repay the mortgage loan over the
duration of the loan. We have to take note of the interest rates
as the longer the period of the loan, the more interest we
would have to bear. Failure to do so will result in facing loan
default penalties.

regularly contributing to our retirement account to achieve our
desired nest egg. Missing out any contribution or short saving will
also have a future consequence of not being able to accumulate
our desired retirement funds. One way we can ensure that we
don’t miss our monthly contributions is by making it a habit
to contribute a minimum of 10% every month into our PRS
account until retirement through a scheduled recurring monthly
transfer via electronic banking. Automating our monthly PRS
contributions makes it affordable, easy, convenient and an
“unconscious and effortless” contribution to our PRS account.
Thereafter we can let our savings accumulate and compound
growth work for us, giving us more for our retirement.
Retirement should be the best years of our lives as we look
forward to enjoy doing what we have always wanted to do
with the people who matter the most to us. So, let us start the
saving journey to accumulate our retirement funds and enjoy
the retirement life that we want. •

SME Funding

Dato’ Leong Kin Mun

Chief Executive, Primer Capital Sdn. Bhd.

• President, Malaysia Biomass Industries Confederation (MBIC)
• Accredited Angel Investor, Malaysia Business Angel Network.
• Recipient of The Outstanding Young Malaysian (TOYM) Award and UTM Vice Chancellor Award

Bursa Malaysia’s
New

Market Welcomed
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Dato’ Leong Kin Mun, Chief Executive of Primer Capital Sdn.
Bhd., specializing in multiple financing solutions for SMEs
development and SMEs investment welcomes Bursa Malaysia’s
latest initiative and shares his views on the matter as follows:
“I welcome the initiative of Bursa Malaysia to set up the
proposed SME Market or SME Board, catered for lower entry
listing requirements for growing SMEs compared to the ACE
Market. Looking at the recent listing profiles and profit track
records of SMEs listed on the ACE Market, most of these SMEs
are indeed mid-tier SMEs who have reasonable business
turnover with accumulated 3 years’ profit after tax (PAT) within
RM9 to RM20 million prior to their IPO.
Due to this track record precedence, it deprives the opportunities
of many smaller SMEs to list in the ACE Market (despite SMEs
without profit track record qualifying for listing in the ACE Market
Listing Rules) compared to those days when technology-based
SMEs had fast track listing access via MESDAQ.
I personally feel that SMEs earning within PAT RM1 to RM3
million per year i.e. with accumulated last 3 years PAT up to
RM9 million before IPO, will be very excited to pursue their
listing route via the proposed SME Board given its Advisor-

driven regime, lower listing fees structure and no restriction of
business activities. Technology-based startups and servicebased companies such as project management companies
which do not have big tangible assets to enhance their
valuation for equity fund raising will value the proposed SME
Board given their difficulties to deal with conventional bank
loans for financing due to absence of qualified collaterals. This
is because IPO will combine valuation of both tangible and
intangible assets inclusive of goodwill, intellectual property
rights (IPR) etc. Inclusion of intangible assets will boost the
valuation of the SMEs during the IPO and unlock its monetary
value vis-à-vis conventional bank loans which do not recognise
intangible assets as bankable collaterals.
The proposed SME Board will benefit various innovation
based technology companies such as green technology,
biotechnology, ICT as well as capital intensive SMEs such as
those involved in manufacturing and smaller housing developers
if they are allowed to list in the SME Board. Smaller capital
intensive SMEs may have dried up their funding resources from
banks due to insufficient collaterals. To avoid continuous high
gearing phenomena for the company, listing in the SME Board
will provide a good avenue for fund-raising in addition to brand
building as a public listed company.

SME Funding
Nevertheless, the Consultation Paper proposes that the listed
SMEs under the proposed New Market is not required to
publish their Annual Reports (AR). I feel that the AR practice
should be continuously enforced for all shareholders and
potential investors to assess the quantitative and qualitative
performance of these companies. This is part of the
transparency initiative to improve the Corporate Governance
of the listed SMEs and also for the SMEs’ top management
to transform their mindset as the accountable stewardship of
their newly listed corporate entity. Such disclosures will provide
greater comfort for shareholders and investors to invest in
the newly listed entities, thus improving the perception of the
SME Board. If such reporting regime is deemed burdensome
to listed SMEs who should be concentrating on driving their
business, the content of the AR can be reduced but it should
be continuously published.

develop an eco-system that suits the unique socio-economic
conditions of the country such as plantation, biomass and
housing development in Malaysia. These industries are capital
intensive in nature, thus more innovative financing solutions
such as the proposed SME Market will be a strategic platform
for relevant SMEs to raise more working capital without being
trapped into high geared risks.

The Proposed SME Market also continuously promotes the
enhanced role of private equity and venture capital companies
as well as accredited angel investors as the equity fund-raising
partner the for SMEs. I feel this will stimulate more accredited
angel investors to participate at the early-stage funding of
technology-based SMEs since the route to IPO has been
shortened and this will enable the angel investors to exit their
investments within 2-3 years rather than 3-5 years due to more
stringent requirements in the ACE Market or Main Board. More
feasible Pre-IPO deals are anticipated to be structured between
the promoters (SMEs), angel investors or even venture capital
companies in view of the liberalised supportive framework
under the Proposed SME Market. Minimum moratorium
for PE, VC and accredited angel investors will also mean
shorter turnaround time for their funds. This will allow these
sophisticated investors to recycle their capital and replicate the
successful IPO stories with other potential startups or growing
SMEs. The SME Market is expected to leapfrog positive
development to the above-mentioned sophisticated investors.

The median IPO market cap for ACE Markets ranged from
RM50 - RM110 million between year 2010 – 2015. It is foreseen
that the market cap of the listed entities in the proposed SME
Market will be below RM50 million. As a matter of fact, quite
a number of existing small caps in the Main Market or ACE
Market have market cap below RM50 million. Nonetheless, the
SME Market creates a new paradigm shift for equity capital
market fund raising in Malaysia, parallel to other SME financing
solutions inclusive but not limited to bank loans, government
grants, equity crowd funding, peers to peers (P2P) lending etc.

The proposed SME Market not only benefits startups in hightechnology sector but also existing SMEs as the New Market
is open to all Malaysian SMEs as there will be no minimum
quantitative requirements in relation to profit or operating
track record. According to a Report by Standard Chartered
(which was published in The Star newspaper earlier this year)
entitled “Entre-preneurship – A Growth Tonic”, the report
highlighted governments should place greater focus on existing
entrepreneurs and SMEs rather than startups. This is mainly
because existing SMEs have proven track record in terms of
profit and competency profile.
Another highlight of the Report is to look beyond the hightechnology sector and focus on industries in sectors that
have already established a presence within the country and

One salient and attractive feature of the SME Market is that
the profit track record or operating history (similar to SPAC) is
not required for listing. In this case, the credibility of the key
management team and the company’s business plan may
be questionable to investors. With such leniency in place, a
strong corporate governance system which protects investors
should be put in place in case the company fails to perform as
specified in the prospectus.

With the introduction of this proposed SME Market/Board,
the eco-system of SMEs’ equity capital market fundraising is set to flourish in Malaysia especially for SMEs
whose profit track record are not on par with ACE Market
companies but yet capable of delivering decent profits and
have interesting storylines to pool investors. Bursa Malaysia
is moving in the right direction to create the timely financing
infrastructure for deserving SMEs in Malaysia to strengthen
their financial muscles.” •
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PPP Academy founder and CEO Chris Chan shares his
secret on how to use his “Referral Revolution” model which
has helped many financial professionals to not just achieve
business breakthrough, but also make millionaires out of them.
More than 600 testimonials have proven that this model works.
Chris, Asia’s #1 Referral Revolution coach, says in an
interview the conventional insurance industry has been focused
on mass recruitment for the past 10 years. He believes that the
next wave will be more on productivity and retention.
“The key to success is productivity and retention. Recruitment
has no meaning when there is no productivity; productivity has
no meaning when there is no retention.”
Chan laments that many insurance companies have been
pursuing fast growth at the expense of quality where anyone
can be promoted to a managerial role for the sake of recruiting
more people to join the industry.
Chan, who has gone through the ups and downs in his career,
joined the financial advisory industry at age 24. “I was not doing
well and after six months, I wanted to quit from the industry.”
His first breakthrough came when he learnt the key to
professional excellence was to read and learn from the best
practices and acquire the right knowledge and skills. This
learning process changed his mindset when he realised the
value of his work and found the real meaning in life.
“This business is not about asking people to support you.
This is a profession that helps people organise their financial
resources in a better way.”

Chan restrategised and put in more efforts into a client-centric
consultancy approach. Instead of hard selling the product, he
focused more on the clients to better understand their needs.
Interestingly, he made more business with this new approach
and learnt a crucial skill, that is, to make acquiring referrals a
system and attract quality referrals from prospects and clients.

Another breakthrough

Chan’s second breakthrough came when he was 30 years
old and promoted as manager. “I was not ready then and was
immature to lead the team. I lacked the ability to transfer what
I have learnt and create similar success stories for those who
had joined me.”
Realising this, he began to develop a proper training and
coaching system to pass on his knowledge and skills in the
form of a mentorship programme for his team members. The
referral system played a crucial role in the restructuring and
expansion of his team.
Within a short period of time, his team grew from four to 14
members. It later expanded into two teams with 70 members.
More than 90% of them joined after receiving a referral from the
team consultants.
“More importantly, one out of three of them qualifies to be a
MDRT member. This is a very encouraging benchmark and
milestone for me but also an unprecedented record for the
insurance industry,” Chan declares.
With the referral system unleashing his team’s full potential and
productivity, his team’s premium revenue surged by 10 times

Special Interview
within four years while the retention rate was maintained at an
all-time high with about 80% of his first year full time consultants
remaining in the team.

A referral system for all

Chan’s cutting edge “Referral Revolution” model has been
developed into a programme that trains financial practitioners
to garner clients more effectively, attain professional excellence,
and achieve business breakthroughs.
In the two-day referral transformation programme, He
introduces the "Self Sustaining Success" business model which comprises four key components. Part one, Attraction
Communication Mastery, aims to reprogramme a salesperson’s
language to attract prospects and clients.
Part two, Referral Mastery, focuses on the ability to attract and
generate high quality referral from prospects and clients while
part three, Professional Prospecting Mastery, is on how to
approach them as a professional.

suitable for all, in particular new financial advisors who want to
build a strong foundation.
It is also for established advisors who need a breakthrough
to revive their career, adds Chan, who had seen many MDRT
advisers quit from this industry after 10 years after their
business became stagnant.

Multiple ROI

“In PPP Academy, we provide a return on investment (ROI)
based training programme for financial practitioners. We also
mentor agency leaders and empower financial consultants.
Any trainer we bring on board must have solid track
record and can transfer results.”
The programme equips the salespersons to be more
entrepreneurial and professional in getting their desired results.
The clients can also profit from every ringgit invested should
they decide to master the skills under its referral system.

The final part, First Fact Find Consultation Mastery,
teaches how to make clients see tremendous value in their first
consultation meeting via a seven-step process.

He adds, “For the referral system to be effective, it must be put
into practice in your daily work. The result will be enhanced
significantly when leaders hold their advisers accountable and
when there is a referral culture in the team.

“When you do a great job in the first meeting, the clients will be
more willing to refer people to you. This is called self-sustaining
success,” quips Chan, who reiterates that his referral system is

“These two elements are very important in order to see the
significant breakthroughs of more than 100 referrals per adviser
on a monthly basis.” •
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No

Programme

Dates

1

RFP Module 2

1st September 2016 – 7th September 2016

2

RFP Module 7 Day 1 – Day 3

13th September 2016 –
15th September 2016

3

Shariah RFP Capstone Day 1 – Day 3

19th September 2016 – 21st September 2016

4

MFPC Mandatory CPD Programme: Corporate
Business Presentation Skill

22nd September 2016

5

RFP Capstone Day 1 – Day 3

26th September 2016 –
28th September 2016

6

MFPC Sarawak Chapter: Empowering Women to
Create & Preserve Wealth Through Investment In
the Capital Market

3rd October 2016

7

RFP Module 7 Day 4 – Day 6

4th October 2016 – 6th October 2016

8

3rd MFPC National Financial Planning
Tournament 2016

7th October 2016 : Seminar
8th October 2016 - 9th October 2016: Tournament

9

Shariah RFP Capstone Day 4 – Day 6

10th October 2016 – 12th October 2016

10

RFP Capstone Day 4 – Day 6

17th October 2016 – 19th October 2016

11

RFP Module 3

20th – 21st October 2016 and
26th – 28th October 2016

12

MFPC Mandatory CPD Programme:
Financial Planning As Effective Marketing Tools

25th October 2016

13

USIM Conference: Shariah Financial Planning
Conference 2016 (SFPC 2016)

27th October 2016

14

MFPC CPD Programme: 1 Day
Financial Calculation Workshop

11th November 2016

15

RFP and Shariah RFP Capstone Exam

19th November 2016

16

RFP and Shariah RFP Capstone Exam

19th November 2016

17

Train-the-Trainer 2016

28th, 29th November, 30th November and
1st December & 2nd December 2016

18

Premier Shariah RFP Capstone

17th November – 19th November 2016 and 24th
November – 25th November

